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Milwaukee Association 
Of Commerce Suggests 
Program for Recovery 


Plan Includes Commitment-to-Purchase Campaign | PASSENGER CAR SALES Conflicting Rumors Regarding Ford Output Make 
Among Employed Contingent on Assurance 


Of Steady Work 


Milwaukee, Wis., July 22.—There has been considerable 
interest stirred up by the proposal submitted to the Cham- 
ber of Commerce of the United States by the Milwaukee 
Association of Commerce for the adoption of a definite pro- 


gram for restoration of public confidence and buying. 
¢ 


premise and the plan follow: 

1. That there has been a buying 
holiday of practically three years’ 
duration, which has created a po- 
tential domestic market for goods 
and service of hitherto «amequaled 
proportions. 

2. That lack of purchasing power 
on the part of the unemployed and 
fear on the part of the employed 
are the only obstacles at present 
preventing a realization of that 
market and an immediate start 
toward a return to a sane business 
activity. 

3. That in the present purchasing 
power and needs of those now em- 
ployed lies the means of starting 
the wheels of business moving and 
a resultant return to employment 
and restored purchasing power of 
many millions now unemployed, 
with continued acceleration to a 
reasonable level. 

4. That those at present employed 
will exert their purchasing power 
the instant their present fear of the 
future is allayed, which in turn 
means the instant they see their 
own position becoming more secure 
through signs of a universal con- 
structive attempt on the part of 
business leadership to build rather 
than tear down, the instant they 
see others buying the instant they 
see the tide of employment flowing 
in rather than ebbing, the instant 
they see prices rising rather than 
falling. 

5. That it is entirely practicable, 
the most needed and most appropri- 
ate activity of the Chamber of Com- 
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SPREADS PAY ROLLS 
IN MOTOR PLANTS 


Washington, July 22.—Although 
employment in the automobile in- 
dustry decreased only one-tenth of 
1 per cent, during June, as compared 
to May, according to the figures of 
the United States Bureau of Labor 
Statistics, the pay roll totals of the 
industry dropped 12.1 per cent. in 
reflection of slowed operations in 
many plants, 

Part-time work obtained in many 
of the automobile and automobile 
accessory plants of Michagan. In 
the Detroit industrial district many 
of the major automobile plants have 
‘closed for inventory purposes, Part- 
time schedules with curtailed forces 
prevailed in practically all establish- 
ments, including plants manufactur- 
ing automobiles, automobile acces- 
sories and automobile bodies. In 
Flint the same conditions prevailed, 
with the reduction of forces affect- 
ing several thousand employees. 

A-slight increase obtained in pro- 
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RUBBER INDUSTRY 
FORCED TO ABSORB 
NEW EXCISE TAXES 


Akron, O., July 22.—After an at- 
tempt by all of the major producers 
except one to increase tire and tube 
prices slightly more than the 
amount of the government excise 
taxes placed in effect June 21, the 
rubber industry has been finally 
forced to absorb the tax. 


The refusal. of the mail order 
houses and subsequently of the Fire- 
stone Tire & Rubber Company to 
advance prices 11 per cent. on tires 
and 15 per cent. on inner tubes, as 
announced by the rest of the in- 
dustry, forced the industry to the 
lower level. Although those pro- 
ducers who announced the increase 
have not revised their lists, they 
have made rebates to bring their 
prices in line with the others. 

So, after the grandest sales spree 
the tire industry ever enjoyed, 
caused by the then impending taxa- 
tion, the trade is now suffering from 
a relapse of commensurate propor- 
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NEW YORK REQUIRES 
WEIGHT CERTIFICATE 
FOR TRUCK LICENSES 


Albany, N. Y., July 22.—Under new 
regulations every truck owner r ust 
file with the Bureau of Motor Ve- 
hicles a weighmaster’s certificate 
when applying for registration. No 
license will be issuel unless the ap- 
plication is accompanied by a 
weighmaster’s certificate as to the 
weight of the truck. 


In addition, the certificate must 
have the signature of the scale 
owner or his authorized representa- 
tive, the date, make of car, motor 
number and the number on the 
license, if any is displayed at the 
time the truck is weighed. The 
registration fee is based on the 
weight of the truck. 

The general traffic rule against 
driving in the middle of the road 
applies to all motor vehicles, ‘n- 
cluding commercial trucks. Until 
specially constructed roads are pro- 
vided for the mo." -g of automobile 
freight, business vehicles, omnibuses 
and ordinary automobiles must use 
the same thoroughfares, 

When trucks are operated in fleets 
or trains the danger to traffic is in- 
creased, especially at night, and the 
commissioner of motor vehicles has 
warned motorists and the public, 
and asked the police agencies to see 
that the law is observed. 
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Hudson Holds Center of Detroit 
Stage; Low Price Car Sales Firm 





IN.34 STATES AND D. C. 
FAR AHEAD OF MAY 


Detroit, July 22.—Passenger car 
sales figures for thirty-four states 
and the Distict of Columbia have 
now been released by R. L. Polk & 
Co. and show a long gain in volume 
over similar figures for May. The 
total sales in this territory were 
90,996, which compares with 79,358 
in May and with 120,510 in June, 
1931.. The gain for June over May 
amounts to more than 14 per cent. 


In these latest figures Ford, 
Chrysler and Studebaker all make 
excellent showings, as has been the 
case in all reports for the month 
of June. Ford shows a total of 
34,159 sales, against 15,000 in May 
and 34,585 in June, 1931. This man- 
ufacturer .is running now practic- 
ally at the levels that prevailed a 
year ago. 

Chrysler shows a total of 15,591 
passenger car sales in June this year 
in the territory above mentioned, 
against 12,105 in June last year and 
16,380 in May, 1932. 

Studebaker shows sales of 2,464 
passenger car units this June, 
against 2,650 in May and 2,850 in 
June, 1931. 


INDIANA FACTIONS 
FIGHT PLAN 10 
DIVERT GAS TAX 


Indianapolis, Ind., July 22—Motor 
clubs, -highway contractors and the 
state highway commission have. 
joined forces here to combat at- 
tempts being made in the special 
session of the Indiana Legislature, 
called for the express purpose of 
relieving taxpayers, to divert the 
gasoline tax fund into channels 
other than road building. 


Advocated by the various tax re- 
lief associations, which have had a 
mushroom growth during the last 
two years, the diversion program 
has been advanced in the assembly 
in various forms, some of which 
would take all of the highway de- 
partment’s appropriation except 
barely enough to maintain roads 


now included in the network of 
state highways. 
No attempt, however, is being 


made to boost the gasoline tax, 
which, it is felt in circles closely in 
touch with legislative maneuvers, is 
expected to be permitted to remain 
at four cents a gallon. Some buzzing 
is heard, as usual, of contemplated 
moves toward raising automobile 
and truck license fees and already 
one measure has been introduced to 
place the truck on a ton-mile basis. 

Since adoption of the four-cent 
gasoline tax levy about three years 
ago this fund together with that of 
license fees has netted approximately 
$20,000,000 a year and thus far the 
state has been free of diversion 
which has become common on other 
sections. Of this fund, about $3,000- 
000 a year is turned over to the 
counties and cities of the state for 
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Estimates Mere Guesswork; Plymouth 


Holds Good Pace 


By CHRIS SINSABAUGH 
Detroit, July 22.—It’s been headlines for Hudson all 
week, what with preliminaries leading up to the christening 
Thursday and the gigantic driveaway of 2,000 Terraplanes 
following Amelia Earhart’s smashing of a bottle of gasoline 


over the radiator cap of No. 1. 


GENERAL MOTORS NET 
FOR FIRST HALF 1932 
PUT AT $15,019,404 


New York, July 22.—Alfred P., 
Sloan, Jr., president of General 
Motors Corporation, announced to- 
day the following: “Net earnings of 
General Motors Corporation for the 
quarter ended June 30, 1932, includ- 
ing equities in the undivided profits 
or the 
affiliated companies not consoli- 
dated, amounted to $5,326,377. This 
compares with earnings of $55,122,- 
767 for the corresponding quarter a 
year ago. After deducting dividends 
of $2,344,208 on the preferred stock, 
there remains $2,982,169, being the 
amount earned on the common 
shares outstanding. This is equiva- 
lent to $0.07 per share on the com- 
mon stock and compares with $1.22 
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NEW AUBURN PLAN 
BOOSTS SHIPMENTS 
273% IN SIX WEEKS 


Auburn, Ind., July 22.—Car ship- 
ments of the Auburn Automobile 
Company during the first six weeks 
of its new merchandising program, 
ended July 19, were 273.4 per cent. 
greater than in the preceding six 
weeks’ period, officials of the com- 
pany announced today. 

The success of the new program 
enable Auburn to experience the 
greatest June in its history, both 
from the standpoint of shipments 
and registrations, it was said, and a 
steady demand has continued into 
July. Despite a decline in sales 
throughout the industry as a whole, 
Auburn’s June shipments were near- 
ly 3,000 cars ahead of May. 

Registration figures for June show 
Auburn's retail sales position fourth, 
fifth or sixth in many of the lead- 
ing cities of the country. 

“Auburn’s hew program has made 
it possible for motorists to own a 
big, luxurious, straight-eight auto- 
mobile at a cost only slightly above 
that of the small lowest-priced four 
and six cylinder cars, and the pub- 
lic is responding,” N. E, McDarby, 
vice-president in charge of sales, 
said. “It is significant that while 
the volume of automobile business 
to be had at this time is consider- 
ably less than under normal condi- 
tions, yet Auburn is obtaining an 
even greater share of this and set- 
ting new all-time records.” 


Get Into A. D. N’.s Letter Contest, Win $100—See Page 4 


losses of subsidiary and | 


——®. With 10,000 workmen called back 


to speed production on the new 
Essex the big plant is making huge 
inroads into its quota of 5,000 for 
July; in fact, the chief activity in 
a production way in this area has 
been at the Hudson plant. 

Others in the motor capital are 
acknowledgedly slowing up on pro- 
duction, Plymouth is maintaining a 
fair pace, one that is exceedingly 
good for this time of the year, but 
it is thought the month’s total will 
be several thousand under June. 

Ford is the mystery. Some stories 
that creep around are that produc- 
tion at Dearborn has been stepped 
up this month and that by August 
1 the daily turnout will be in the 
neighborhood of 4,000. Other rumors 
are to the contrary and go so far 
as to say that it looks as if Ford’s 
huge backlog of orders has been 
taken care of and that in conse- 
quence production is tapering off 
rather than increasing. 

There also is talk of big reductions 
in the working forces. One story is 
that several thousand were dropped 
during the present week. But with 
the company itself non-committal 
on the subject, you have to take 
your choice of rumors. 

On the other hand, sales in the 
low-priced bracket seem to be hold- 
ing up unusually well, considering 
conditions. There was the most 
noticeable pick-up at the time the 
Federal tax went into effect, but 
since then they seem to be holding 
at about the same level as before 
June 20. 


M. E. W. A. ORGANIZES 
NEW JOBBER GROUP 
EAST OF ROCKIES 


Chicago, July 22.—Completion of 
a chain of regional jobber groups 
east of the Rockies, affiliated with 
the Motor and Equipment Whole- 
salers Association was announced 
today. The newest and final group 
is known as the South Central 
Automotive Wholesalers Association. 

Following the organization meet- 
ing at Jackson, Miss., the choice of 
officers and directors of the South 
Central Association is made known 
at M. E. W, A. headquarters here 
through B. W. Ruark, genera] man- 
ager, as follows: President, K. P. 
Allen, Motor Supply Company, Meri- 
dian, Miss.; vice-president, C. J. 
Verret, Ozburn-Abston & Company, 
Memphis, Tenn.; secretary-treas- 
urer, E. B. Conn, Central Elactric 
Company, Hattiesburg, Miss. 

The officers and W. E. Davis, 
Rapides Auto Company, Alexandria, 
La,, were also elected directors, and 
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HAY URGES DEALERS 
TO GUARD AGAINST 
OVER-ASSESSMENT 


Chicago, July 22.—Pointing to a 
state of confusion and lack of uni- 
formity among taxing and assessing 
bodies in fixing values of used cars, 
Thomas J. Hay, president of the 
National Used Car Market Report, 
Inv., in a statement today called on| 


dealers throughout the country to 
help put the assessors in their re- 
spective communities straight on the 
matter. 

In Mr. Hay’s opinion, action on 
the part of distributors, branch 
managers and dealers through their 
trade associations will have an im- 
portant effect in eliminating over- 
valuations of used cars, wherever 
they exist. In the absence of such 
interest and pressure, he says, the 
assessors will continue to “hop on 
the automobile for additional rev- 
enue, reach out to the one-car own- 
er as well as the fleet owner, and 
discriminate against stocks in the 
hands of new and used car deal- 
ers.” 

“Naturally, where one recognized 
and established system of values on 
used cars is not consulted, and 
where values are estimated or 
‘guessed at,’ as is being done in some 
communities, there is bound to be 
unfairness, dissatisfaction and a 
tendency toward inaccurate declar- 
ations as well as greater efforts at 
actual tax evasions,” continued Mr. 
Hay. 

“There are cases where owners 
have been assessed at higher figures 
than what are known to be fair 
appraised values for those particu- 
lar makes and models. Therefore, 
property owners should insist upon 
reasonable, fair and just used car 
values for personal property taxa- 
tion, or any other taxation based on 
values, made possible by one stand- 
ard of used car appraisal values for 
the entire United States. 

“Dealers’ and motorists’ associa- | 
tions have excellent opportunities 
to take up this important question 
in order that their members may 
not be overtaxed, owing either to 
wrong identification of cars or high 
appraisals. In our Red Book we 
have keut in mind the objective of 
being fair to individual owners, fleet 
owners and dealers with small or 
large stocks in the matter of ap-| 
praisal values. The figures are at | 
the same time fair to the local, 
county, state and Federal govern- 
ments, and are so_ recognized 
through wide use for automobile | 
financing. insurance and United | 
States government income tax pur- | 
poses.” 


INDIANA FACTIONS 
FIGHT PLAN TO | 
DIVERT GAS TAX. 
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maintenance of local roads, but by 
taking advantage of the availability 
of Federal-aid funds the total] for 
the highway commission has re- 
mained around the $20,000,000 mark. 

One bill offered for consideration 
would divide the fund equally be- 
tween the highway department and 
the cities and counties, the latter to 
apply the increase toward the elimi- 
nation of county road taxes. This 
would leave the highway commission 
with only about $10,000,000, inas- 
much as there has been a sharp drop | 
this year in gasoline tax collections | 
as well as the issuance of automo- | 
bile license plates. 

A fight, however. developing | 
among interests figuring to profit 
by this attempted split-up of the} 
road fund has done much to bring | 
action to a deadlock and swing sup- 
port away from it. 

Interests opposing the diversion 
program have recently offered a 
compromise plan whereby the state 
would take over 10 per cent. of the 
county roads annually, which, in the 
course of two or three years, "°vld 
relieve local governments of ciiough 
of the road burden to meet the 
same end as the diversion—elimina- 
tion of county road taxes. It is 
pointed out by proponents of this} 
_ that during the several years 

at the counties and cities have 
Reen handed a share of the gasoline 
tex, nothing has been accomplished 
feward reduction of county road 





|second quarter of 1931. 


| sales 


levies and the figure of $5,000,000 of 
1921 remained unchanged in 1931. 

Another strong attack against 
diversion has developed along the 
lines of unemployment, anti- 
diversionists claiming that division 
of the highway fund would mean 
the addition of 6,000 workers to the 
state’s jobless. A recent report by 
the highway director showed that 
more than six thousand persons in 
the state were dependent upon the 
commission for jobs, and opponents 
of the diversion proposals hold that 
thousands of others would be af- 
fected in the cement mills and in 
the transportation and equipment 
industries. 

Meantime, the legislative storm 
centers about a chaos of unorgan- 
ized opinion and a multitude of 
proposals aiming at tax justice have 
resulted in no concrete action what- 
ever. While individual groups battle 
over the problems of their own com- 
munities, the movement against 
gasoline tax diversion seems to be 
gaining strength and hope for de- 
feat is still entertained even in the 
face of hysteria on both the part 
of the lawmakers and the public. 


GENERAL MOTORS NET 
FOR FIRST HALF 1932 
PUT AT $15,019,404 
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per share earned ‘in the second 
quarter of 1931. 

“Net earnings for the six months 
ended June 30, 1932, were $15,019,404, 
or the equivalent, after the deduc- 
tion of $4,688,415 for preferred divi- 
dends, of $10,330,989, or $0.24 per 
share on the common stock. This 
compares with-earnings of $84,122,- 
176 for the corresponding six months 
of last year which after the deduc- 


tion of preferred dividends, amount- 
ed to 1.83 per share earned on the 
common stock. 

“Cash, United States government 
and other marketable securities at 
June 30, 1932, amounted to $215,- 
897,767, compared with $205,029,119 
at December 31, 1931 and $245,856,- 
668 at June 30, 1931. Net working 
capital at June 30, 1932, amounted 
to $259,632,638, compared with $273,- 
915,923 at December 31, 1931 and| 
$328,651,750 at June 30, 1931. | 

“During the quarter ended June 
30, 1932, General Motors dealers in 
the United States delivered to con- | 
sumers 202,060 cars, compared with 
361,683 cars in the corresponding 
quarter of 1931. Sales by General 
Motors Operating Divisions to deal- 
ers in the United States during 
this period amounted to 175,447 cars, 
compared with 369,677 cars in the} 
The excess 
of deliveries to consumers over safes 
to dealers during the second quarter 
of 1932, therefore resulted in a de- 
crease of 26,613 cars in dealers’ 
stocks in the United States. Total 
sales to dealers, including Canadian 
and overseas shipments. 
amounted to 197,659 cars, compared 
with 419,650 cars in the second 
quarter of 1931. 

“For the six months ended June 
30, 1932, General Motors dealers in 
the United States delivered to con- 
sumers 345,574 cars, compared with 
593,564 cars in the corresponding 
period of 1931. Sales by General 
Motors operating divisions to deal- 
ers in the United States during this 
period amounted to 341,751 cars, 
compared, with 625,674 cars in the 
first six months of 1931. The de- 
crease of 3,823 cars in dealers’ stocks 
during the first half of 1932 com- 
pares with an increase of 32,110 cars 
during the comparable period of 
1931. Total sales to dealers, in- 
cluding Carmadian sales and over- 
seas shipments, amounted to 394,- 
915 cars, compared with 724,197 cars 
in the corresponding period of 1931. 

“A more detailed statement, in- 
cluding the balance sheet and in- 
come account, will be issued to 
stockholders in due course.” 





{ 








BOEHN DIES IN AKRON 
ON ESSEX DRIVEAWAY 


Akron, O., July 22.—Herbert L. 
Boehn, general sales manager of the 
Hudson Motor Car Company of New 
York, died here last night. Mr. 
Boehn was on his way back from 
Detroit with a convoy of the new 
Essex Terraplanes, which were be- 
ing driven overland to New York, 


| Sing, 


NEW JERSEY BEATS 
EVASIONS OF BILL 
OF SALE STATUTE 


Trenton, N. J., July 22.—The De- 
partment of Motor Vehicles has 
moved to break up the racket that 
has grown up in this state of dis- 
posing of stolen cars under the 
garage lien act. This method of 
attempting to work off stolen cars 
on the market has grown up since 
the bill of sale law went into effect 
on July 1, 1931. 

The thieves take cars to garages 
and, working in collusion with the 
garage keeper, allow the stolen au- 
tomobiles to remain in storage for 
a considerable length of time. Then 
the garage owner applies to the Mo- 
tor Vehicle Department to sell the 
car under the garage lien act for 
accrued storage charges, and some- 
times fictitious repair bills are also 
submitted as liens against the car. 

In the past both the automobile 
thief and the garage keeper have 
felt quite safe, as they had success- 
fully defeated the bill of sale law. 
Now there is consternation in their 
ranks as the Department of Motor 
Vehicles can and will seize all cars 
which have been stolen even though 
they have been sold under the 
garage lien act and a constable’s 
bill of sale has been issued. 

This action of the Motor Vehicle 
Department is well within the law. 
No title is sound or valid covering 
property seized for debt, unless the 
debt was contracted by the legal 
owner or his authorized representa- 
tive. 

Still another interesting phase of 
the matter is that, although the De- 
partment of Motor Vehicles has 
granted permission to register u car, 
it is no guarantee that the legal 
title is vested in the party register- 
ing the motor vehicle. If the car 
has been stolen the Department of 
Motor Vehicles may seize it, con- 
duct the necessary investigations 
and return the motor vehicle to the 
legal owner. 





PART TIME WORK — 
SPREADS PAY ROLLS 
IN MOTOR PLANTS 
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duction and employment at the au- 
tomobile plants in Jackson, although 
part-time schedules and curtailed 
forces prevailed. Part-time work 
also prevailed in Pontiac and Lan- 
with one closed automobile 
plant reported in the latter city. 

A somewhat brighter picture of 
the month appeared in Ohio, where 
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Lo, the Low Price Field 
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And Still They Come 

” ” * 
Late Fall Revival 
| “ o* * 
Look Above You 

® ” * 





Why Not ‘Blackwell's Island’ 









Chris Sinsabaugh—Detroit Editor 
F econ the Terraplane, what? might be asked now that 
the new Essex has been given a mid-summer launching. 
As I get it, there are others seriously contemplating invading 
this same low-priced field, but are not going to get anything 
but rumors until it is known how the public takes to the 
Hudson company’s latest offering. Indications are that this 
same public is in a receptive mood. 

All spring the whispering gallery has insisted that’ 
several big concerns are grooming something new for the 
market in which Chevrolet, Ford and Plymouth now are bat- 
tling, and it seems as if for once the whispering gallery is 
right. Of course, the column cannot mention any names at 
this stage of the proceedings, but it seems mighty certain that 
there will be at least three and possibly four follow the 


Terraplane into this field. 
ad * * 


THE RUMOR PERSISTS that one of the big corpora- 
tions here is readying a small car, not a bantam, mind you, 
which will be sponsored by one of its units which is at pres- 
ent in a much higher bracket. Tis said the top-priced model 
of the present line will be dropped and the little fellow sent 
out as a bread winner for a company that made its reputa- 
tion in a market just above Chevrolet and Ford. 

Another Detroit corporation which was reported to have 
a small car going through and later shelved it for the time 
being is said to have ordered resumption of work on the line. 

And then outside of the Detroit area the column hears 
of at least two important companies whose plans in this 


direction are rapidly maturing. 
cad a x 


WHERE WE THOUGHT a little while back that the 
N. A. C. C. pact would be disregarded this year and that new 
stuff would begin to break in mid-summer, it looks now as 
if most of the companies would keep out until late fall and 
possibly until December. There’s going to be a big gap 
between the Terraplane and the next debutante. Those that 
do come out in the fall will be offered as bait for the market 
that is expected to show a pickup following the election. 

* of 7 


I HEARD THE OTHER DAY some good advice given 





some improvement was noted in sev-| to salesmen by the sales promotion department of a concern 


eral of the automobile accessory and 
assembling plants. Additional help 
was taken on at an automobile as- 
sembling plant in Columbus. In the 
Toledo-Sandusky district one die- 
casting and gear*plant was reported 
closed. 

A slight pick-up was registered in 
some of the automobile and auto- 
mobile accessory plants in Indiana. 


Barber Elected President 
Of Buffalo Dealers 


Buffalo, N. Y., July 22.—At a 
meeting of the board of directors of 
the Buffalo Automotive Trade Asso- 
ciation, Inc., a few days ago, Jay W. 
Barber, president of the Barber Mo- 
tor Corporation, and W. E. Biggers, 
president of the W. E. Biggers, Inc., 
and the president of the Buffalo 
Distributors, Inc., were elected to the 
board of directors. E. C. Bull was 
elected vice-president. 

Mr. Barber is distributor of Pon- 
tiac and Reo motor cars, and Mr. 
Biggers is distributor of Graham 
motor cars through the W. E. Big- 
gers, Inc., and of De Soto and 
Plymouth motor cars through the 
Buffalo Distributors, Inc. 

Mr. Bull is well known through- 
out the automobile circles because 
of his long service with the Pierce- 
Arrow Company, where he has been 
identified for the past twelve or 
more years. 
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ADVERTISLMENES 
IN THE AULOMOTIVE DAILY 
NEWS BRING WESULTS 





| making a car that sells around $1,200. 








The salesmen had 
lost heart because, despite their hard work, they hadn’t been 
able to sell many cars. Investigation showed that the sales- 
men had been confining their efforts largely to their old 
customers, meeting up with the old story that money was 
tight, and they weren’t interested, 

“You're barking up the wrong tree, boys,” said the 
executive. ‘You will find your prospects in the price class 
above you. Like everybody else, those fellows no longer can 
afford to buy the same priced cars they used to and naturally 
they will gravitate to you. And your old customers who can- 
not afford to buy your car ought to be duck soup for the 
salesmen in the price class below you.” 

* * * 

“PICK” BUCKLEY, Detroit manager of Nation’s Busi- 
ness, read in the column about the prisoner in San Quentin 
penitentiary, who drafted a swell two-page advertising lay- 
out as a suggestion for De Soto, and he proceeds to razz Ray 
Blackwell, De Soto advertising manager. Sending a clipping 
of the Spark to Ray, Buckley added: 

“If you’d write to your pals in Leavenworth, Marquette, 
Jackson and Sing Sing. you undoubtedly would be able to 
dig up other interesting data. Not poetry, perhaps, but 
something.” 

* ok * 

ONE OF THE SIDELIGHTS of the Essex driveaway 
was the co-operation given by Standard Oil in refueling the 
Terraplanes. Three hundred and fifty-six of them filled 
their tanks at Johesboro, Mich. Standard Oil was ready for 
them at this point. There are four service stations at Jones- 
boro and supplemented by six service trucks the dealers were 
cared for in thirty minutes. The squad was in ten sections, 
each being assigned a filling point. As each car was filled, 
it dropped behind the last car of the proceding squad, so that 
when the filling was completed the caravan was:in the <“me 
formation as it was’ when it hit Jonesboro. 
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Retail Salesmen 


sion of the industry. 


let us get it ready for publication. 


you commissions, 
Dealers read this page. 











This department is devoted to the interests of the retail sales divi- 


Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that ‘vill 
help you in your work on the firing line. 
your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


It wants you to pass on 


Your achievement or your mistake 


may help another salesman to make sales or avoid errors ‘that cost 
Give us the benefit of your reactions en 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


INSTALLED CALL BELL FOR CLIENT 





TO PAVE WAY T0 SALE 


Here is another of those tabeeaalinn letters submitted in) 
the Pierce-Arrow salesman’s letter contest, of which we have, 
presented several to our readers. 


As examples of tact and) 


determination, they are inspiring to any salesman who has 


had some tough nuts to crack on his own account. 


lowing letter was written by 
salesman in St. Louis, Mo.: 
By ASHLEY PAPIN 

Early this year one of my cus- 
tomers, when approached on trading 
her four year old 
Pierce-Arrow, was not in the least 
receptive or interested and declared, | 
on repeated calls, she would not buy 
until next year.. After a long dem- 
onstration, and repeated loans of | 
the car, for a day at a time, when- 
ever she would accept its use, once | 
or twice while her old car was in 
the shop for service, her chauffeur 


was sold on the new car and with | 


his help so enlisted, she became 
slightly interested, to the extent of 
talking about the new improvements. 
But she steadily maintained she 
would not buy until next year, 


having more important uses for the | 


money. 

As she was an elderly woman and 
extremely deaf, found it very hard 
to talk to her. She had no end of | 
advisers, all old ladies like herself, 
widows, most of them living in the 
same hotel. They knew all that 
went on. One, the aunt of the local 


~’a 
e 


car on a new! 


The fol- 
Ashley Papin, a Pierce- Arrow 


jrides, although a private license was 
used on the car when demonstra- 
tions were made. Still there was | 


in sight. I was told that 
;}the executor of the estate had in- 
|vested all the idle money in gov-! 
| ernment securities, which I told her 
|/was unpatriotic at this time, and I' 
jarranged for the resale of these 
| bonds if she would care to convert 
| them into cash with which to pur- 
j}enase the car. This she would not 
|do, and the matter dragged along 
until plans for the summer trip be- 
gan to be considered. It was then 
that I mapped out a trip for her 
which included a visit to Chicago, 
|where a friend who was to accom- 
|pany her had a son living, thence 
to Atlantic City, N. J., all in the 
new car—or if she elected to go by 
railroad, to store the car free for 
| the term of her absence. Being so 
deaf made it almost impossible to 
;communicate with her on the tele- 
phone, so I suggested a loud large 
bell for her room telephone as a 
convenience to her hearing it when 


,;no order 





RUBBER INDUSTRY 
FORCED TO ABSORB 


NEW EXCISE TAXES 


(Continued from Page 1) 


tions. Best estimates place June 
|sales for the entire industry at 
something over 8,000,00 tires, with- 
out a doubt a record for any June 
and seemingly the largest figure for 
any single month. Comparable 
figures for the entire industry are 
not available, but July, 1929, would 
{be the only other month that could 
approach the figure. 

Since the sales were largely 
dealers who were swelling their in- 
ventories with tax-free tires, for 
which the manufacturers provided 
a new system of credit terms, the 
mail order distributors were unwill- 
ing to follow the price advance of 
| the manufacturers until these stocks 
were worked down. At the same 
time the Firestone company re- 
| fused to advance prices unless the 
mail order houses followed suit. So 
far all attempts to effect a compro- 
mise have been futile. 
| Undoubtedly the large stocks 
itires in dealers’ hands, bought 
anticipation of a price increase that 
did not materialize, have further 
| aggravated the dealer situation and 
i unsettled the price to the consumer. 
Under the credit terms instituted 
before the effective date of 
taxes, the dealers will have trade 
acceptances falling due on part of 
their stocks at monthly intervals 
for four months. 

In the meantime, however, the 
heat wave sweeping the country at 
the height of the vacationing and 
motoring season may go a long way 
toward absorbing these stocks of 
tires, especially because most of the 
tires on the road are poor, due to 
deferred replacement buying. 


to 














pants of one of the cars was cut 
so badly by flying glass that death 
resulted. As the glass in my pros- 
pect’s car was not shatterproof, I 
really think this episode turned the 


of | 
in | 


the | 
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Louisville Dealer’s Service 
Platform 
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Resolved— 


THAT there be a smooth-running car in every garage—properly looked after by the 
dealer who sold the car, to assure satisfactory and economical motoring enjoyment for 
every automobile owner 


THAT only skilled mechanics—equipped with the best tools—using genuine parts 
working in the garages of the reliable automobile dealers and distributors listed below 
—shall give service on cars sold by these dealers. 


THAT inasmuch as the speed demanded today from any automobile calls for the strictest 
attention to its mechanical make-up—that the SAFETY of the driver (more often the 
family) depends on the exact and proper function of all operating parts--that all auto- 
mobile owners be cautioned against using cheap, questionable parts and cheap “Jack- 
of-all-trades” workmanship. DEATH IS SO PERMANENT—DON’T TAKE CHANCES 
ON “CHEAP” WORK, 













The automobile dealers listed below are specialists in the service of the particular 
car or corsa they sell. When work is necessary on your car, then by all means take 
tt te the company whick sold if to you. Lou will be guaranteed « complete, satis 
factor fod 
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Fidelity Motor Co. 
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For Expert Service Take Your Car To the Dealer Who Sold It To You 





THE ABOVE PLATFORM, setting forth the ideas and pledges of 


Louisville, Ky., automobile dealers on the matter of service and 


blank dealer, was very active in his 
behalf, so I proceeded to talk to and | 
ride as many of them as I could, 


her friends called and also an aid 
;to my own operations. This was 
|installed, but not to stay, for she 


trick, for on the next day, Sunday, 
at 8.30 a. m., in the hotel dining 
room, I persuaded her to sign the 





order for the new car. For fear of 
a change of mind, I induced her to 
accept delivery on the spot, having 
taken the car with me for that pur- 
pose, arranging with her broker at 
his home for insurance coverage 
and transferring the license plates 
| from the old car to the new—taking 
the old car away to be resold—but | 
only after I agreed to extend pay- | 
ment for half cash, balance for sixty | 
days. 


even to the hotel manager, a man 
who owns a recent model blank, and | 
whose opinion my prospect seemed 
to regard very highly. A drive in| 
the car, on which he took the wheel, 
won him over. His recommendation 
to the prospect was to buy the 
Pierce-Arrow now instead of wait- 
ing until next year. 

At this juncture I had competi- 
tion from Blank and Blank who 
recognized the prospect on these 


was frequently disturbed when she 
wished to rest. So my future con- 
tacts were made by waiting in the 
hotel lobby, once for over an hour, 
until she sought the dining room 
or left it. as the case may be—for 
| whenever I sent a messenger to her 
}room she was always out or indis- 
'posed and would not see me. 

The climax came last week when 
I showed her an account of an ac- 
cident in which one of the occu- 





The 
| extr emely 


current issue of 








De Soto Stages Giant Driveaway 


| What people are buying the most’ 
| automobiles these days? 


ing up the prospect list? 
| In an effort to give a practical 
answer to these questions, so far 
as one can be supplied by market 
| research and analysis, the Buick 
Salesman has compiled a vocation- 
al chart of recent Buick buyers. 
It has also obtained from. the 
| Babson Statistical service, one of 
the leading organizations in 
type of work, a report on the classes | 
and businesses enjoying most table | 
incomes at the present time. 

To locate prospects who are able 


obviously requires, in today’s mar- 
ket, more intelligent, aggressive and 
consistent effort than ever before. 
This effort should, therefore, be di- 
rected at the most productive 


sources for new Buick prospects. 





| elsewhere in this issue, was compiled 
from 7,000 new car deliveries, cov- 
ering every section of the country. 
It sets forth the particular voca- 
tions, trades and professions in 
| Which the majority of Buick sales 
have recently been made. The 
figures, expressed in percentages, 
show the United States group totals 
and are then broken down into re- 
gional totals. 

If every dealer 
| analyze his sales to discover the 
groups buying in greatest volume, 
it will assist them materially in 
concentrating their efforts on those 
which may yield the best return. 
The Babson report says: 





‘ABOVE is shown a cline of the 150- -car dsiveaway staged Wednesday afternoon at New York city by 





A luncheon at the Chrysler service station, 125. West, End Ave., 
preceded the driveaway 


De Soto dealers from New York state. 






The Buick analysis chart, printed | 


What are the best leads fo build- | represent 


this | 


to buy and take delivery this month | 





repairs, is the twentieth in a series of advertisements being run locally 
by the Louisville Automobile Dealers Association in a co-operative 
trade drive 


WHERE TO LOOK FOR PROSPECTS. 
AT THE PRESENT TIME 


the 
interesting advice to salesmen on the classes of 
| wage earners which are the most favorable from the buying 
| standpoint at the present time. 


Buick Salesman gives some 


“The following employee groups 
the better stabilized in- 

comes at present: Government, 
state and municipal, including 
teachers; insurance; public service 
utilities; electrical and household 


equipment lines, especially refrig- 
eration; food groups; certain phases 
of oil industry; tobacco business; 
some shoe lines; lawyers; Eastern 
college teachers, Certain farm areas 
seem to be coming back.” 


| LOUISVILLE DEALERS 
FIGHT LOOSE CREDITS 


Louisville, Ky., July 22.—Used Car 
terms have become entirely too easy 
in some instances, more especially 
in the case of some of the finance 
companies, which are now offering 
such cars with no down payments, 
and up to twenty months in which 
to pay. One such concern in ad- 
vertising a sale of $15,000 worth of 
used said: “Do not confuse 
this with other no down payment 
sales. We do not require mortgage 


on jewelry or furniture. Forty-five 
cars to choose from, priced at from 


cars, 


| $50 to $1,000.” 
and salesman will 


Dealers in discussing such pro- 
grams contended that selling cars 
on such methods would injure the 
used car business, result in a lot 
of repossessions, seizures, etc., and 
battles for posses- 


continual legal 
sion, 


etc. 
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The Crotchety Customer 


One of the rarest individuals in the world is an auto- 
mobile owner who is willing to acknowledge freely and 
frankly that he is satisfied with the service he gets irom his 
dealer. Nor can we blame it wholly on the crotchety dispo- 
sition of the average customer. Of course, it is human 
nature to relish a chance to complain, Most of us are looking 


for such opportunities, but surely there is something wrong 
with the service division of our dealer organization when it 
is the rule rather than the exception when owners complain 
that the service station does not serve them properly. 

Without going further into the justice or injustice of 
the generally complaining character of owner references to 
the service station, it would seem to us that, simply because 
of the existence of this condition, the way to become a well- 
known and enthusiastically patronized dealer is to make the 
service department so good that no honest complaints can 
be registered. 

Disguise it as we may, the reason why the independent 
service men have taken so large a share of the repair business 
away from the regular dealers is because those merchants 
have chosen to consider service as secondary, and to handle 
it in a slipshod way, considering it as nothing more than a 
necessary nuisance. 

If an independent service station can make money on 
repairs, lubrication, selling accessories, tires and what not, 
then a regular dealer can do the same thing. The distressing 
thing is that su many dealers contact their customers until 
the ninety days included in the guarantee are past and then 
let this man who ought to depend on the dealer for every 
form of automotive need get away. As a matter of fact. in far 
too many cases we could have said that the dealer fairly 
forces the customer to leave him by reason of lack of atten- 
tion to details, by not doing the things the owner wants to 
have done, by a half contemptuous attitude of knowing 
better what the owner needs than he does himself, when 
complaints are registered. 

We would ask our dealer readers to stop and figure up 
how many times owners have come back to their shops with 
the same complaint. How many lubrication jobs has your 
service station done properly? How many times have your 
men missed chances to sell accessories or tires, which could 
just as well have been bought from your shop as from an 
independent concern? How many of your actual customers 
have gone away disgruntled and never returned for service? 

A little pondering on these questions will not do any of 


us any harm. ee 
True Talk 


In a recent letter to his stockholders, M. H. Karker, 
president of the Jewel Tea Company, presents an urgent plea 
for reduction of government expenses. We would like every 


one of our readers to ponder these remarks: 

“The last three years have been a time of trial for institutions and 
people. When the depression began no one expected the shock to reach the 
foundations of our economic life, but after all, the personal, banking and 
public distress we are now faced with the possible collapse of the capi- 
talistic system. The greatest danger of the present lies in the ignorance 
of the public and in the lack of individual concern about what is happen- 
ing and about what is bound to happen unless corrective measures are 
insisted upon. 

“The government of the United States has expanded itSelf from the 
original conception of protection and security for its people to the modern 
Socialistic conception of regulation and control. 

“Taxes paid to the United States Treasury have risen in this genera- 
tion from less than $1,000,000,000 a year to nearly $4,750,000,000 for the 
year which <losed June 30, 1932. National, state and local governments 
are taking one-quarter of the income of the American people, and if the 
present trend continues, taxes will rise year by year until private property 
disappears and we have Socialism in fact; until we are supported by 
those who are willing and able to carry those who are not. 

- “It has been estimated that the combined expenditures of Federal, 
state and local governments in the United States were 347 per cent. larger 
in 1929 than in 1913. During these same sixteen years national income 
increased only 148 per cent. and population 26 per cent.—meaning that 
expenditures for government increased more than twice as fast as income 
and more than ten times as fast as population. It is certainly high time 
that government reduces its annual cost to a basis which will allow fair 
and equitable taxes in order that private opportunity may be maintained.” 


Mai) subscriptions to 1926 Broadway 
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A. D. N. Offers Dealers $100 for Letter 


This Newspaper Will Pay $100 for Best Letter of Month, $5 for Best Letter Each 
Read Offer Below 








T has been decided to broaden a little the rules of the prize contest which Automotive 


Daily News is now running. 


Instead of offering prizes for letters from dealers who 


are doing more business than they did last year, we now include all dealers, even though 
they may not be exceeding the profits they earned in 1931. 

Therefore, Automotive Daily News offers a monthly prize of $100 for the best letter 
from any dealer, telling how he has managed to keep his business out of the red this 
year, or giving the most constructive idea on how to increase profits, even though his own 


business may not be exceeding that of 1931. 


The plan is to pass on to other dealers 


methods, systems or ideas that will help them get more out of this reluctant market. 
The editors of Automotive Daily News will be the judges of which letter is best, and 


prizes will be awarded by them, their judgment being final. 


Furthermore, Automotive Daily News will publish every day the best letter received 
that day and will pay the dealer writing it $5. 

Get busy, you dealers, and grab yourselves $100 or a consolation $5, by passing on to 
your fellows the recipe that is enabling you to make money in a tough year. 





Trade Association News 
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Seattle Association Spurs 
Efforts to Aid Dealers 


Seattle, Wash. July 22.—The 
Seattle Automobile Dealers As- 
sociation has been very active the 
past two months. One of the 
principal activities was the co- 
operative advertising campaign to 
promote service and maintenance 
business. 

This campaign consisted of front 
page advertisements in the Times, 
one column by. ten inches, once a 
week for five weeks. Then the space 


was shifted to inside page, and the 
space increased to four columns by 
ten inches, or 40 inches. This space is 


used three times a month, in one of 
the regular issues, in the news 
section, and not the automotive 
section. 

Carl Heussey, managing secretary, 
has been issuing frequent bulletins 
relative to the new excise taxes. 
explaining them to the dealers. 

An important change has been 
in the matter of the used car 
manual, published for some time by 
the association. This consists of 
an arrangement with G. W. Dez, 
formerly with National Automobile 
Dealers Association, under C. A. 
Vane, but now with the National 
Used Sar Market Reports, Inc., of 
Chicago, publishes of the “Red 
Book,” whereby a Pacific Northwest 
edition of this book will supplant 
the local book. 

A “Red Book” for the entire West 


Coast has been heretofore published 
by this company in California. 
Hereafter that edition will serve the 
Southwest, while the new one will 
be devoted to the Northwest. These 
books are all known as “buying 
books,” as the prices quoted are the 
prices the dealer allows on trade- 
ins. 

Mr. Derr has created a new zone, 
to be known as Zone No, 7, to in- 
clude Washington, Idaho and 
Oregon, and the new regional book 
will cover this section. Prices will 
be carefully checked and adapted to 
this locality, so as to obtain fair 
values. Mr. Heussey went to Port- 
land a week ago to confer with Mr. 
Derr. Following this interview it 
was agreed to discontinue the Se- 
attle publication, with unexpired 
subscriptions to be taken over by 
the “Red Book.” On the 25th of 
this month Mr, Derr and John 
Shea, statistician for “Red Book,” 
will be in Seattle to meet with deal- 
ers to discuss the prices for the first 
issue. 

“We feel the new arrangement 
will be advantageous to the dealers 
of this district,” said Mr, Heussey. 
“The dealers want a ‘buying book,’ 
and this way are getting what they 
want, and with a national tie-up. 
Close touch will be maintained with 
the dealers, and we will have some 
control over this edition of the na- 
tional publication group.” 


Kentucky Truck Club - 
Prepares for Battle 


Louisville, Ky., July 22.—The Mo- 
tor Truck Club of Kentucky, which 
realizes that it has a long, hard 
fight before it, regarding the new 
state laws regulating use of trucks 
in state highways, at a recent meet- 
ing changed its constitution to 


change its membership, permitting 
interests allied to become members, 
and changing dues from a flat rate 
to a sliding scale, based on number 
of trucks owned or operated by an 
individual operator. 

Under the new program member- 
ship may be recruited from manu- 
facturers of trucks, trailers, equip- 
ment, gasoline and oils, service sta- 
tion operators, truck, tire, trailer and 
accessory salesmen, truck drivers 
and other employees of members, 
who have a vital interest in seeing 
that the highways remain open to 
motor transportation on a reasonable 
basis, and that trucking interests 
are not throttled for the benefit of 
railroads, which did not care enough 
about the business, when they had 
it, to provide reasonably good 
service. 

Annual fees from the manufac- 
turers group will be $100, while 
salesmen come in for $3 a year and 
drivers and other employees for $1 
a year. 

Under the old program there was 
a flat rate of $15 a year for mem- 
bership, and $3 per truck operated, 


with a $6 minimum and $100 maxi- 
mum, 

Long discussion was indulged in 
regarding the new state laws enact- 
ed this spring, and the local ordi- 
nance passed by the city of Louis- 
ville. H. C. Kelting, secretary of 
the organization, presided in the 
absence of W. L. Stodghill, presi- 
dent. 

It was reported that County Po- 
lice Chief Ambrose Hagerman had 
announced a dead line after which 
he would start arresting violators 
of the new city ordinance and state 
Jaw.® Such regulation as _ barring 
operation by children under 14 
years of age, as drivers, and use of 
governors are not objected to, but 
the speed regulation of thirty miles 
per hour for trucks and loads 
weighing 5,000 pounds, and forty 
miles per hour for those weighing 
less, with lower rates of twenty to 
twenty-five miles per hour, respec- 
tively, in towns, was felt to repre- 
sent unfair regulation. 

A committee was also named to 
meet in Frankfort, Ky., to confer 
with attorneys, relative to filing of 
an injunction suit to prevent the 
State Highway Commission from 
enforcing the section of the acts 
regulating length of trucks. 

It also became known that an in- 
junction suit filed at Covington, 
Ky., recently to prevent the state 


from enforcing the new. . motor 


truck acts, would be heard before 
Federal judges in Louisville on July 
20, with Charles Moorman of the 
Federal Court of Appeals at Cincin- 
nati and eastern Kentucky District 
Federal Judge A. M. H. Coehran of 
Covington, and Charles I. Dawson, 
western district, Louisville, sitting 
in. This suit attacks validity of the 
act from the viewpoint ef interstate 
commerce and unfair regulation of 
such commerce over state highways, 
partly built by Federal funds, for 
use of the nation. 


THORNE MOTOR ACQUIRES 
GAS-ELECTRIC CORP. 


Chicago, Tll., July 22.—Announce- 
ment is made of the acquisition of 
all the assets of Thorne Motor Cor- 
poration of Illinois by the recently 
formed Gas-Electric Corporation of 
Delaware, in exchange foxy 27,184 
shares of the common stock of the 
acquiring organization. 

Gas-Electric Sales Corporation 
has been formed as an exclusive 
sales and marketing subsidiary of 
Gas-Electric Corporation, as the 
outlet for the products of the 
parent corporation, which include 
multi-stop gasoline-electric trucks, 
refrigerator units and electric re- 
frigerator types of room coolers. 
These products were formerly made 
by the Thorne Corporation. 

George Walton has been elected 
president of the Gas-Electric Cor- 
poration; F. L. Armstrong, vice- 
president, and R. V. Crawford, sec- 
retary and treasurer. All three 
were formerly officers of the Thorne 
organization. 


CHEVROLET SALESMEN 
AT NASHVILLE MEET 
Nashville, Tenn., July 22. — Ap- 
proximately seventy-five retail 
salesmen attended the mass meet- 





‘ing of Nashville retail Chevrolet 


salesmen at the Hermitage Hotel a 
few days ago. N. H. Pearson of 
Knoxivile, zone manager, in 
charge. 


[COMING EVENTS | 
__ See eer 


AUGUS1 
22-26—Denver, Col. American 


Society Convention. 
30-Sept. 1—Cleveland. S. A. E. Aircraft 


Meeting 
SEPTEMBER 
12-17—Cleveland. Machine Shop Practice 
Meeting, A. S. M. E. 
15-17—Atlantic City, N. J. American Trade 
Association Executives Annua) Meet- 


was 


Chemical 


ing. 

19-20—Harrisburs, Pa. Pennsylvania Auto- 
motive Association Convention. 

22-23—Chicago. Nationa) Association Motor 
Bus Operators 

OCTOBER c 

3- 7—Buffalo, N. ¥. National Metal Cone 
gress. Sponsored by American So- 
ciety for Steel Treating, with co-op- 
eration of American Sostety of 
Mechanical Engineers, Institute of 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society. Wire Association 

3- 1—Washington, D. ©. Nationa! Safety 
Counci] Meeting. 

3- 7—Buffalo, N. ¥. Nationa! Meta! Ex- 
position, 174th Regiment Armory. 
W. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director 

4- 6—Toronto. Transportation Meeting, 
8s. A 


.E - 
13-22—London, England. Olympia Show. 
17-22—Atlantic City, N. J. National Hard- 

ware Association, Accessories Branch, 
NOVEMBER 
14-16—Atlanta, Ga. Nationa! Tire Dealers’ 
Association 
DECEMBER 
2- 3—Chicago. Natiomal Standard Parts 
Association Convention 
5- 9—New York. Annua) Meeting A. S. 


M. E. 

5-10—New York. Power and Mechanica) 
Enginereing Exposition. 

5-10—Detroit. Third Annua) Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 
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July 29th Truck Issue 


Again we will distribute extra copies to the 
truck and bus fields in the issue that will give 
every one first registration figures to be pub- 
lished anywhere. Fleet owner stories and 
stories for the truck dealer. 







Forms close July 27th, at 5 p. m. 
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Everybody 
Wants It 


News: Thé lifeblood of trade. Nes. The daily need 
of millions. Newspapers. The leading mediums for 
national advertisers. And it should be so in the trade 







field if advertisers want to get the same relative 





attention value from their copy. 



























Your advertising copy must be seen before it is 
read. All ads. are visible in Automotive Daily 
News. 


Your advertising must reach people who can 
buy. Decision officials in factories and dealer 
establishments pay $12 per year for Automotive 
Daily News. That means highest reader interest 
when compared with $1 per year or $2 publica- 
tions. 


Your ads. should run when you want them to 
run, when you have a worth-while sales message. 
Automotive Daily News serves the advertiser 
just as fast every day as it serves the subscriber. 
Ads. are news. 


Nearly seven readers per copy gives this publi- 
cation the highest multiple-readership in the 
industry. 


Get the facts—have one of our men call. Learn 
about added distributions that give you most 
value for your money. Be modern. Use a 
modern news medium that makes every dollar’s 


worth of advertising heard from. 






Automotive Daily News 


H A. TARANTOUS, Bus. Megr., 350 HUDSON STREET, N. Y. C. 


DETROI1 OFFICE: Geo. M, Slocum, Manager 
Fisher Building, Detroit, Mich. 


WESTERN OFFICE: Willard R. Cotton, Manager 
333 No. Michigan Ave.. Chicago, Ii 
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MILWAUKEE GROUP 
HAS NEW PROGRAM 


(Continued from Page 1) 


merce of the United States and the | 
affiliated local chambers and ASSO- | 
ciations of commerce throughout | 
the country, through which it would 
function, to devise, inaugurate and 
carry out to a successiul conclusion | 
a national campaign of the “cone | 
sumer-purcnase-commitment” type 
with a related employment program. | 
In the absence of any better or 
more practicable plan of procedure | 
susceptible to immediate action, de- 
void of artificiality or quackery, ap- | 
peal to charity or patriotism, and | 
without covernment subsidiary, but 
based on natural laws of supply and | 
demand, the Milwaukee Association | 
of Commerce suggests the following | 
with the belief that the state of 
public psychology at the present mo- 
ment is such that the starting of 
this or a similar program on a na- 
tional scale and by a _ responsible 
confidence - inspiring institution 
would of itself comprise a construc- 
tive move which would prove of un- 
told value in furnishing the spark 
with which would be ignited the 
flame of restored public confidence 
Our suggestions are derived from | 
one of many programs which have 
been submitted to us. We are at- 
taching 
gram as originally presented to us. 
We do not subscribe to the prac- | 
ticability of all of his suggestions, or 
the accuracy of al] of his computa- | 
tions, but extract the following prin- 
ciples which we present in the form | 
of program steps which we do in- | 
dorse and to which we urge your | 
serious and immediate attention 
First Step—The conduct of a na- | 
tional publicity campaign acquaint- | 
ing the public fully with the pur- 
pose of the program and its meth- 
od of operation and the participa- 
tion which is expected of them. 


Second Step—The conduct of aly 


national market survey confined to 
those now employed, in which the | 
Chamber of Commerce of the United 
States would utilize the staffs and 
facilities of all of the affiliated local 
chambers and associations of com- 
merce in the country 

This survey would comprise 
canvass of those now employed, 
which each individual would be 
asked to make a_ statement on 
standardized form provided for the 
purpose and carrying the qualifica- 
tion: 

“If I had reason to believe that 
my present employment, 
lent or better, would continue. I} 
would make the following purchases 
in addition to those I would make | 
anvway.” 

The form would carry a tabulation | 
of specified fabricated articles of 
general consumer appeal in the Jux- 


in 


ury or semi-luxury class. such as 
specified articles of home. equip- 
ment, clothing, automobiles and 
possibly home construction 

No commitment to purchase is| 
made in this market survey, but the 
total market is ascertained. article 


by article of specified price classes, 
but without declaration of make o1 
brand. 

The canvass would be directed by 


its equiva- | 


a copy of the author's pro- | 


a} 





the local Chamber of Commerce on | 


much the s 
as the wartim Liberty loan or 
community chest campaigns. 

The tabulation of the results of 
the survey would be made by the 
local organization during the prog- 
ress of the campaign and transmit- 
ted to national headquarters imme- 
diately on its completion 

Third Step—The classification of 
the results of the survey at national 
headquarters into terms of indicated 
consumer market by industries. 

The submission of these resulis to 
authorized heads of the respective 


local 


same basis of organization | 


MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 












For purpose of conservatism, dis- 
count the number of employed to 


| 30,000,000. 


trade or;@.:nizations involved and the | 


securing of 
to the effect that 
market became 


if the 


an actuality in the 


a statement from them | 
indicated | 
|return to employment, 


way of orders it would mean the re- | 


turn to employment of 
lion persons. 

Fourth Step—The 
publicizing of the 
Shape of a quota or goal and what 
its realization would mean in return 
to employment and thus making the 
positions of those now 
more secure. 

The following provides a basis for 
forecasting the strength of 
statement which in al) probability it 
would be found could be made: 
Number of people gainfully em- 


setting up and 
Stalement in the 


sO many mil- | 


Conservative estimate of average 
total of prospective purchases per 
individual which might be indicated 
by the survey, $500. 

Total volume of potential business 


which might be indicated by the 
survey (500x30,000,000), $15,000,- 
000,000. 


Probable number of persons which 
ten billions of added business would 
10,000,000. 

Fifth Step—The conduct of a 
commitment-to-purchase campaign 
under which the consumers covered 
by the initial market survey are 


|asked to place their orders through 


employed | 


their regular trade channels for the 
articles they desire to buy, such or- 
ders to be contingent on the total 
goal for the entire country being 


| reached. 


the | 


The order blank carried by retail- 
ers, sales agencies and others would 


|carry the provision: 


“This order becomes valid only 
in the event that the total busi- 





|of 


!to your attention, 


































































daily approach to the goal would be 
thoroughly publicized on a national 
scale. 

The reaching of the goal would 
make valid all orders placed, de- 
liveries would start, re-employment 
would have to start and with it 
would come the increased certainty 
of continued employment by those 
who had participated in the move- 


ment for the purpose of insuring 
their own positions. 
The first concern of the Mil- 


waukee Association of Commerce is 
that the Chamber of Commerce of 
the United States adopt and pro- 
ceed to carry out some tangible pro- 
gram of a type Which the rank and 
file of the consumer public can 
understand and designed  speci- 


fically to break the almost complete | 


present deadlock between consump- 
tion and employment and to re- 
store public confidence. 

If the foregoing suggested pro- 
gram 
the consumer-commitment na- 
ture, which may have been brought 
we hold no brief 























national and international debt and | 


credit situation, the tariff, our 
monetary system, government ex- 
travagance and taxation, tendency 


toward over-expansion, uncontrolled 
destructive competition and like 
factors bearing on our present dis- 
tressing economic situation. But we 





is less desrable than others 


reaffirm our conviction that the 
Chamber of Commerce of the United 
States, the one national organiza- 
tion representative of all of the 


business interests of the nation, can | 
and should undertake and, without | 


| delay, a militant national campaign 
of business promotion of a type that 
will convince the public at large 
that our business leadership is de- 
voting at least a portion of its en- 
ergy toward building and is not con- 





|}centrate 


ADDS PIERCE-ARROW 
Rochester, N. Y., July 22. — The 
| Gallagher Motor Company, Inc., for 
the last twenty-three years Stude- 
baker distributors, has been named 
Pierce-Arrow distributor for Roch- 
ester and vicinity. : 


d entirely on retrenchment. | 


| ties. 
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Make and Model © : s A z = a 5 2 
’ = =§ 5 
: az é Es s|=2 Bf | 3 
rs} >& n | O@ 5 |s Es A 4 
Auburn 8-100 | 3675 | 127-136 | Lye | Dole | L | 8|3 x4%4 | 268.6 | 5.26 | 28.8 | 100@3400 |*Alum |5| Pur No| str AC 
Auburn 12-160 | 4465 133. | Lyc | Dole | HO pe | 34% x4% 4 | 391.1 | 5.50, | 46.8 | 160@3400 alum |4| Pur Ste | Str AC 
Austin \§1150 15. | Own | No~ |L |4|22x3 | 456 | 510; 7.80 | 13@3000 | Alum lum | 2 | No _No| Til No 
Deksh 50-88 Se] os lowe |puncoee 1G le, annem (ame) 60s |s000| wogseelcr |elao aaleer Ao 
uic -R i wn | Bish-Ba | j x45 272.6 | d | ; } | ar 
Buick 32-80 4450 | 126 | Own | Bish-Bab |O | 8/| 3x5 | 344.8) 4.80 | 35.12 | 113@3200;cr | 5/| is AC |Mar AC 
| Buick 32-90 | 4565 | 134 | Own | Bish-Bab |O | 8 | 3i%6x5 | 344.8 | 4.80 | 35.12 | 113@3200 . CI |}5| AC AC|Mar_ AC 
Cadillac 355 B | 4885 | 134-140 | Own | Har | L | 8 | 3%x4}% | 353.0; 5.38 | 364 | 115@3000 | CI |3|AC AC | Own AC 
Cadillac 370 B | 5175 134-140 | Own | Har | O |12) 3%x4 | 368.0. 5.30 | 46.9 | 135@3400 | CI |} 4| Cuno AC | DL AC 
Cadillac 452 B_ _| 5625 | 143-149 | Own | Har |O 16|3 x4 | 452.0) 5.36 | 57.5 | 165¢ @3400 | CI__|5| Cuno AC|DL_ AC 
Chevrolet | 2770 | 109 | Own | No ro. (6h Biex3% | 194.0 | 5.20 | 263 | 60@3000 | CI oe 3 T ‘No Yes |< | Car AC 
Chrysler 6 / 3120; 116 \sOwn | Yes iL | 6 | 3%x4% | 2239 5.35 | 25.35 | 82@3400 |*Alum |4\| Pur Yes | B&B Yes 
Chrysler 8 | 3860 125 |§Own | Yes {L | 8 | 3%x4l | 298.6 5.20 | 33.80 | 100@3400 |*Alum 5 | Pur Yes Str Yes 
Chrysler Imp. 8 eed 135 |$Own | Yes {L | 8{ 3%x5 | 384.2 , 5.20 | 39.20 | 125@3200 |*Alum |9 {| Pur Yes | Str Yes 
Chrysler Imp. 8 cus. —— 146 |§$Own Yes {L | 8} 3%xd | 384.8 | 5.20 | 39.20 | 125@3200 |*Alum ; 9, Pur Yes | Str Yes 
| Cord (Fr. Wh. D.) | 4620 137¥4| Lyc _| Dole | L | 8 | 3%x4% | 298.6 | 5.25 | 33.8 | 115@3300 |*Alum [5 | Pur AC | Sch No 
De Soto Six | -3008 | 113, } \SOwn | Yes | L_| 6 | 3%4x4% | 211.5 | 5.35 | 25.35 | “5@3400 |*Alum |4/| Pur Yes | B&B § cB yes 
De Vaux 6-80 ——|_-2810 | “114 {| Con | Dole | L i A. WE 5.20 | 27.34 | 75@3600 [ Alum |4/— yes | Til AC 
Dodge Six F L “3084 | ~+«+:114%4|/SOwn | Yes iL 31,x434 | 217.7} 5.35 | 25.35 | 79@3400 |*Alum |4/| Pur Yes | Car Yes 
Dodge Eight D K_ | 3488 122 |$Own | Yes 'L | 8 3Y4X4¥%q | 282.1 | 6.20 | 33.80 | 10003400 *Alum | 5 | Pur_ Yes | Str___Yes 
Essex Terraplane | 2400 | “106 | Own | L | 6 | 248x494 | 193.0 | 5.80 | 20.7 70@3200 | Alum | 3|No  Yes| Mar Ye 
Essex-Gr. Su. 6 Std. 2870 113. Own No L | 6 | 2h8x4% | 193.0 | 5.50 | 20.7 | 70@3200 | Alum | 3! No Ste | Mar AC 
Ford A | 2807, + ~+106 | Own | No-~ - ; | Be ae is ae we a | Alum l | ra ont Zen oa 
| Ford V8 +2447 106 | Own No | 6X 20. ‘ oO | @ Alum | 3| — am | —_ 
| Franklin Series 16. —— 132. “Own | Ful O | 6 | 3%x4% | 274.0 | 5.12 | 294 | 100@3100 |*Alum |7)| Pur Yes | Str Yes 
Franklin V-12 — 144 |*Own Ful {O '12 | 3%x4 | 398.0; 5.12 | 50.8 | 150@3100 j*Alum | 7 | Pur Yes | Str yes 
Graham 6 (1933) | —— | 118. | Own | Yes L | 6, 3%4x4!2 | 2240; 650 | 25.35 | 80@3400 |*Alum |7| No AC | Sch AC 
Graham 6 3205 113 Own Yes {L | 6 | 31%x4% | 207.0 5.45 | 23.4 | 70@3200 |*Alum | 7! No AC ! Sch AC 
Graham 8 3665 123 | Own Bish-Bab L | 8} 3%x4 245.4 | 6.50 | 31.25 | 90@3400 }*Alum |5| AC AC! DL AO 
Hudson Gr, 8 Std. 3270 119-126-132 ;Own | No | L_ | 8/3 x4% | 254.17 5.80 | 288 | 101@3600 | Alum |5| No Ste Mar AC 
Hupmobile 216.3115. 116 | Own | Bish-Bab |L | 6 | 3%x4% | 2281 | 5.00 | 2734 | 75@3200 |*Alum |4|** Ste | Str AC 
Hupmobile 222 3580 122 | Own Bish-Bab | L | 8 | 218x454 | 250.7 | 5.40 | 27.61 | 93@3200 | Alum |5 | Pur_ Ste | Str AC 
Hupmobile 226 3755 126 | Own _ _. Bish-] Bab | L_| 8 | 3rex4% | 279.9 | 5.47 | 30.10 | 103@3200 | Alum | 5 | Pur Ste | Str AC 
La Salle 745 B | 4840 | ‘130-136 | Own | Har — | L_ | 8 | 3%x4t8 | 353.0 | 5.38 | 364 | 115@3000 | CI | 3| AC AC | Own AC 
Lincoln V-8 | 5430 136. | Own | Yes ;L | 8 | 3%x5 | 384.0 | 5.23 | 392 | 125@2900 , Alum |5| No AC | Str AC 
| Lincoln V-12 | 5750 145 | Own | Yes _ | L_ /12 | 3% x42 | 448.0 | 5.25 | 50.7 | 150@3400 | Alum |7| No AC /Str_ AOC 
Marmon 8 | 3500 125. Own | Yes ] 2 3 iE axa | — | 5.50 | 33.8 | 125@3400 | Alum | 5 | Flo ac | Str AG 
Marmon 16 ! 5360 145 ' Own Pines ;o il 6x 0.8 | 5.75 | 62.5 | 200@3400 | Alum | 5 | # AC|Str A 
Mat Mist ncuslsos| i (om | goeam (E [els um (ata| tise | some coun (fe aoler ao 
ash Stand, ght) | Own isn- | | 78) 241. ? | £ | @ }*Alum ur | r 
| Nash Spec. Eight 3870 128 |Own | Bish-Bab {Oo |8] 316x4%4 260.8 | 5.25 | 31.2 | 100@3400 |*Alum | 9 | Pur AC | Str AC 
| Nash Ady. Eight | 4350 | 133 | Own | Bish-Bab | O | 8 | 3%x4'% | 322.0; 5.25 | 36.4 | 125@3600 |*Alum |9j| Pur AC|Str AC 
ash Ambas. Eight 4510 __142_ | Own Bish-Bab |O | 8 | 3%x442 | 322.0 | 5.25 | 36.4 | 125@3600 |*Alum | 9/| Pur AC | Str AC 
Oldsmobile L-32 | 3165 116%) Own_|_No IE [8] 3x4 | 2403 | 6901208 | stosse lor [SAG AG| St AO 
smobile - wn | o | x Y | | | CI i 
Packard Twin Six 5635 14214-14745) Own | Yes _ /L (12 | 3yex4 | 4455 6.00 | 56,7 | 160@3200 |*Alum |4| Yes Yes | Own AC 
Packard Stan. 8 | 4570 130-137 Own | Yes |L | 8| 3i%x5 | 320.0, 6.00 | 32.5 | 110@3200 j*Alum | 9| Yes Yes | Own = 
Packard De L. 8 | 5045 142-147 | Own Yes |L |8 | 3%x5 | 384.8, 6.00 | 39.2 | 135@3200 |*Alum |9{ Yes Yes | Own 
Packard Light 8 | 4115 12734, Own | Yes |L | 8| 3x5 | 320.0} 6.00 | 32.50 | 110@3200 |*Alum |9| Yes Yes | Own AC 
Pierce-Arrow 54 | 4819 137-142 | Own | Pines | L_ | 8 | 344x4% | 366.0 | 5.05 | 39.2 | 125@3000 |*Alum | 9 | Pur Ste | Str AC 
| Pierce-Arrow 52 | 5080 142-147. | Own Pines IL 12 | 33gx4 | 4290; 5.05 | 54.6 | 150@3200 |*Alum |7| Pur Ste | Str AC 
Pierce-Arrow 53 | 5395 137-142 | Own | Pines | L_|12| 3%x4 | 398.0 | 5.05 | 50.7 | 140@3200 |*Alum |7| Pur Ste | Str___AC 
Plymouth  ——~|—«2875 | ~—~—~—=«d12._—«/SOwn_| No [L__| 4 | 35x43 | 196.1 | 490 | 21.03 | 65@3000 | Alum | 3 | ¥es_ AC | Cc | B&B Yes 
Pontiac 6 — 2870 | 114. | Own | Yes | L | 6 | 3y5x3% | 200.0) 5.10 | 263 | 65@3200|CI.|3|No AC Mar = 
Pontiac V-8- =, 3225 | —ss117_—« | Own _| Yes |H /|8 | By%sx3% | 251.0 | 5.20 | 37.8 | _85@3200 | CI |3| No AC | ) | Mar zs 
| Reo Fly. Cloud “S” 3405 | 117 | Own Yes L |6 | S435 | 230.0 | 530 | 23.4 80@3200 | Lo-Ex|7| Yes Yes ; | Zen aw 
Reo Royale Cust. | 4650 135 | Own Pines |L }|8| 3%x5 | 358.0) 5.30 | 36.48 | 125@3300 | Alum |9| Han AC} Sch Own 
Reo Royale 4375 | 131 | Own Pines ~ |L !8 | 3%x5 358.0 5.30 | 36.48 | 125@3300 | Alum |9| Han AC | Sch Own 
Reo 8-25 _ 4050 | 125 | Own | Yes |L | 8| 3 %4% | 268.6 | 5.37 | 28.8 | 90@3300 |*Alum |5| Han VS | Sch___Un 
Rockne 6.75 aes ue [Omn | poe «[k Te (Sixty ims) Sool a4 | orgsmm ror [ai No AC TEE Ns 
| Rockne 6-7: 3000; —_—«14_' | Own | Dole | L_ | 6 | 3%4x4% | 205.3 | 5.00! 25.4 | 72@3200| CI | 4/| Own _ 
Studebaker 6-55 3170 117 | Own | Dole _ /L | 6 | 3%x4% | 230.0 | 5.00] 254 | 80@3200| CI. |4|No Ste |Str No 
| Studebaker Dict, 62 3240 117 Own Bish-Bab L | 8 | 3445x334 | 221.0 | 5.00 | 30.0 85@3200 | CI |9| Pur Ste Str AC 
Studebaker Com, 71. 3545 125 Own Bish-Bab L | 8 | 31'x4% | 250.4 | 5.20 | 30.0 | 101@3200 |*Alum | 9 | Pur Ste | Str s 
Studebaker Pres. 91) 4260 135. | Own_| Dole _ _/L | 8 | 344x4% | 337.0! 5.10 | 39.2 | 122@3200 ) |*Alum | 9 | Han Ste | Str 
| Stutz LAA 4383 | 12714; Own No |O | 6 | 3%x4% | 241.5) 5.50 | 27.3 | 85@3150 |*Alum |7| Pur AC [Zen UN 
| Stutz SV-16 4885 | 134%2-145 | Own No | O | 81 3%%x4% | 322.0, 5.10! 364 | 156@3900 |*Alum |9{ Pur AC | Zen AM 
| Stutz DV-32 *5281 | 134%-145 | Own Bish-Bab_ | O | 8 | 336x414 | | 322.0 | 5.50 | 36.4 | 113@3300 ij*Alum |9| Pur_ Ste | Str__ AO 
| Will.-Ov'land 6-90A 2814; = 113 | Own ~—- Yess L | 6 | 3%x3% | 193.0 | 5.26 | 25.35 | 65@3400 | a [4|No aAc| Ti Til 
Will.-Ov'land 8-884 3250 | 121 | Own Yes L |8! 3%x4 245.4 | 5.26 | 31.25 | 80@3200 | 5 | No AC | Til AC 
Willys-Knight 66 3775 121 Own Yes IK 6 | 3°4x4% | 255.0 5.50 | 27.34 814 3200 io | 1 | Pur Til Til AC 
‘ 3 : ! 
ployed in the United States in a; ness quota set by the Chamber for this particular one as opposed | 
normal period of business activity, | of Commerce of the United to all others, but do urge immediate M. E. W. A. ORGANIZES 
- States is reached on or before and ager ti - 
47,000,000. _ gg essive action on some na 
Probable number now bated (date). tional program along these general | NEW JOBBER GROUP 
a | A time limit of thirty days for | lines. 
oan number of unemployed, |“ duration of the campaign would We recognize the defects and ne- | EAST OF ROCKIES 
11.000.000 ° ployed. | be set and during its progress the|cessity for eventual correction of the | Pere. ee 


(Continued from Page |) 


it was voted that an additional di- 
rector from New Orleans be chosen. 
Eligible to membership and in ate 
tendance at the meeting were job- 
bers from eastern Arkansas, Lou- 
isiana, Mississippi, western Tennes- 
see and a portion of Alabama. 
Mr. Ruark represented the nation- 
al association at the sessions and 


assisted in the organization activi- 
He reported great interest by 
members of the group in the recent 
M. E. W. A. regional representatives’ 
summer conference at Chicago, par- 


| ticularly their disapproval of prefer- 


ential treatment according to com- 
peting channels of distribution. 

In advance of this meeting, Mr. 
Ruark was present at sessions of 
local jojbbers in New Orleans and 
Birmingham, where the need for or- 
ganized efforts among automotive 
wholesalers was stressed, together 
with definite lines of action to be 
adhered to by them, 
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OF PRESENT AMERICAN PASSENGER CAR MODELS 





























































































FINANCIAL NEWS 


OWENS ILLINOIS GLASS 
Toledo, O., July 22.—Owens Illi- 
nois Glass Company declared the 
regular quarterly dividend of 50 
cents on the common stock, payable 


August 15 to stock of record July 30, 
and regular quarterly dividend of 
$1.50 on the preferred stock, payable 
October 1 to stock of record Sep- 


tember 15. 
MACHINERY EXPORTS 
Washington, July 22.—Exports of 
industrial machinery from the 


United States in May totaled $5,- 
180,000, compared with $4,870,000 in 
April, the Commerce Department 
reports. Officials said that $5,000,- 
000 seemed to be the top limit of 
industrial machinery that can be 
er by foreign markets at this 
ime. 


CHECKER CAB 

Wilmington, Del, July 22.—Wil- 
liam Freiday, G. Ray Kaiser of Wil- 
mington, Del., and Lervis F. Hut- 
tonlocker have been elected di- 
rectors of Checker Cab Manufactur- 
ing Corporation to fill vacancies, 
Qther directors were re-elected. 

Morris Markin, president, said the 
company would not show a profit 
for the first six months, 

A special meeting of stockholders 
has been called for August 10 to 
vote on the proposed recapitaliza- 
tion plan of the company, whereby 
four of the present no-par shares of 
capital stock will be exchanged for 
one new share of the $5 par stock 
and authorized stock reduced to 
250,000 shares from 500,000 


PAN AMERICAN PETROLEUM 

New York, July 22—Pan Ameri- 
can Petroleum and Transport Com- 
pany has notified the New York 
Stock Exchange that, since June, 
1931, it has been the policy of the 
company to pay dividends on the 
20th days of July, October, January 
and April, to stockholders of record 
on the 30th days of June and Sep- 
tember and the 3lst days of Decem- 
ber and March; but that in case of 
future dividend declarations, pay- 
ments will be made on the 15th days 
of September, December, March and 


June, to stock of record on the 16th 
days of months preceding the 
months of payment. 

SUN OIL 


Philadelphia, July 22.—The Sun Oil 
Company and subsidiaries report for 
the six months ended June 30 a net 


income of $2,030,918 after interest. 
depreciation, depletion, Federal 
| taxes, etc., equal after dividend ree 
quirements on the 6 per cent. pre- 
ferred to $1.13 a share on the 


| 


| the 
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Auburn 12- 160 | Link Del-R |*"Del-R-S Long | D | 3 | SM-LGS-F |M,Col % ie *4.08 | Bendix Ross | 8 56% | Own { Bijur | i*17x6.00 
Austin | Gear Aut-L |*Aut-L Rock |WG| 3 |—— }S;Sal % , | § 5.25 | M Say-B | Cant | Cant = Own | Al-Z | 18x3.75 
Buick 32-50 | Tex Del-R | Del-R ‘*Own | O | 3 | SM-Own-F | O| Own % | 460 | Own Sag |S56 |Own | Al-Z | 18x5.50 
Buick 32-60 | Tex Del-R | Del-R ‘*Own | O | 3 | SM-Own-F |O| Own % | 454 | Own Sag |S 55% | Own Al-Z | 18x6.00 
Buick 32-80 | Tex Del-R | Del-R *Own | O | 3} SM-Own-F | O}| Own % | 4.27 | Own Sag | S 58% | Own | Al-Z | 18x7.00 
Buick 32-90 — Tex Del-R | Del-R *Own | O | 3 | SM-Own-F | QO} Own % | 436; Own ___ Sag | S 58% | Own Al-Z _ _18x7.00 
Cadillac 355 B +'| Morse Del-R | Del-R Own | O |3/|SM |S|Own % | 460/OwnM Sag{S58 | Own Alem | 17x7.00 
Cadillac 370 B | Morse Del-R | Del-R Own ; O |3|5SM |S }Own % | 480 | OwnM Sag |S 58 | Own Alem 17x7.50 
Cadillac 452 B | Morse Del-R | Del-R Own | O |3/|SM 1S | Own % | 464 | OwnM Sag |S 60 | Own | Alem | 18x7.50 
Chevrolet {Gear Del-R |*Del-R Own O | 3; Sm-F }—| Own % | 4.10 | M Own | 5. 54 =| Own Alem | 18x5.25 
Chrysler 6 | Chain Del-R | Del-R “—| 0|3|—F |—| Own 4% | 460 |H Own |S 53% |—— | Alem | 18x5.50 
Chrysler 8 |} Chain Del-R | Del-R *"—| O|4|\|—F |}—|Own % | 430, H Gem | S 545% | —— | Al-Z | 17x6.50 
Chrysler Imp. 8 Chain Del-R | Del-R *“—|;O|4\|—F |—|Own % | 410 | H Gem |S 57% | — | Al-Z | 17x7.00 
Chrysler Imp. 8 cus.| Chain Del-R | Del-R *“—| O14|—F |}—|Own % | 410|)H Gem | 8 57% | — | Al-Z | 17x7.50 
Cord (Fr. Wh. Dr.) | Link Del-R |*Del-R Long | D | 31 — \~*| Col F | 480|H Gem |S 62 | Own | Bijur | 18x7.00 
De Sote Six | Chain Del-R | Del-R *Own | VU | 3 | O-t' |}—|Own % | 462 /H Own | 8 53% | — | Alem | 18x5.25 
aac eeemariraee cea eas ee erie Uap aemes tape tnsensiochean timaiienrelaiaaasesiaeenenectiocastaaineieal eile niagara tammaaiienn ania 
De Vaux 6-80 | Morse Aut-L |*Aut-L Borg | W; 3! — iS ;AD %& | 440 |M TW | S 54% | Tryon | Al-Z | 19x5.25 
a EAL LLL LEA LLL LL GPS SL) «C«CA EN) OUD ~ | @ RAT a 
Dodge Six D L | Chain Del-R | — —;|;Oj;3\|—F |—|Own % | 460 |H Own | S 54% | — Al-Z | 18x5.50 
Dodge Eight D K | Chain Del-R | Del-R “|O0;3|—F | —| Own % | 410/H Gem ss oj— | Al-Z | 18x6.00 
Essex Terraplane | Morse Aut-L |*Aut-L Own) O | 3 | SM — \s -) Own % | — | Bendix Gem | —— | Own Alem | 17x5.25 
Essex-Gr. Su. 6 Morse Aut-L |*Aut-L-S “Own; O | 3 | SM-WG-F |S | Own % | 4.63 | Bendix Gem | S 54% | Own | Alem _18x5.25 
Ferd |)0”™—~CS«Ssé«Sw rm ; =a ep = 5.25 
Ford A Var-G Own |*Own Own oO |3|SM }O|Own % | 411|M Gem | S-Tr39| Own | Al-Z | 18x5. 
Ford V8 Var-G Own "Own Own} O |3| SM |O | Own % | 411 | |M Gem | S-Tr_ | Own | Al-Z _ | 18x5.25 
Franklin Series 16 | Chain Del-R |*Del-R-S Br-L | W | 3 | SM-BW-F |M/|Own % | 473 | H Gem | El 42 | —— || Al-z | a 
Franklin V-12 | Chain Del-R |*Del-R-S Long | W | 3 | SM-BW-F_ | M| Col 1% | 5.10 | H Ross |S 60 | Fat _Al-Z eo 
Graham 6 (1933) | Link Dei-R | Del-R *Long | WG| 3 | SM ;U|Sal % | 455|H Ross |S 54 ERS Al-Z x 
Graham 6 | Link Del-R | Del-R Long | WG| 3 | WG-F }U|}Sal % 445 | H Ross |S 54 | ERS | Al-Z | 17x5.50 
Graham 8 | Link Del-R | Del-R Long |WG/|3;|SM-WG-F /|S| Sal % | 430|H Ross |S 54 | ERS | Al-Z | 17x6.00 
Hudson Gr.&8 | Morse Aut-L |*Aut- *Aut- -S *Own) O 13) SM-WG-F | S| Own n % | 1463 | B “| Bendix Gem |S Soi Own | Alem _|*17x6.00 
Hupmobile 216 ‘Chain Aut-L |*A-L-S-§ Borg |WG| 3 | SM-WG-F |M Spic % | 454|/M Ross | | |s os Tryon | Al-Z | aes 
Hupmobile 222 | Morse Aut-L |*A-L-S-§ Borg WG | : | SM-WG-F | U | Own % | 436M Gem | 8 oe | Rub-B s | op 
Hupmobile 226 | Morse Aut-L |*A-L-S-§ Long | D | 3| SM-DG-F | U | Own % | 436 |M Gem | S 57% | Rub-B | Al-Z | 17x6.01 
La Salle 345 B | Morse Del-R | Del-R Own | O | 3 SM |S |Own % | 460; OwnM Sag | S 58 re | “Own | | Alem — ‘| 17x7.00 
Lincoln V-8 | Chain Aut-L |*Aut-L Long | O | 3 | SM-F |S | Own F | 458 "Bendix Own |S 62 | Own | Alem | 18x7.00 
Lincoln V-12 {| Chain Aut-L /*Aut-L Long: O | 3 | SM-F 1s | Own _.. 3 4.58 |*Bendix Own | S 62 | Own Alem _| 18x7.50 
Marmon 8 | Diam Del-R |*Del-R *—7| D|3|SM |S | Spic % | 408 | Bendix Ross|S57 | Tryon Alem | 18x6.00 
Marmon 16 | Diam Del-R | Del-R  Rus| M/3|SM |S | Spic % | 3.78 | Bendix Ross | 8 59% i Alem _| 18x7.00 
Nash lig Six | Chain Aut-L |*A-L-S-§ Borg | O | 3|SM-DG-F | O)| Own % | 470|M Ross S 54 ERS | Alem | aa. 
Nash Stand, Eight | Chain Aut-L |*A-L-S-§ Borg | oO | 3 | SM-DG-F | O | Own uy | 4.44 M Ross | 7 + j ERS Alem 18xé se 
Nash Spec. Eight | Chain *Aut-L '*A-L-S-§ Borg | O | 3|SM-DG-F |O/;} Own '% | 443 Bendix Gem | S 55% P | Bijur | 17x6. 
Nash Adv. Eight | Chain *Aut-L |*A-L-S-§ Borg | O | 3 | SM-DG-F |0O/} Own % | 4.50 Bendix Gem | S 57'« 2 Bijur | reser 
Nash Ambas. Eight) Chain “Aut-L |*A-L-S-§ Borg | O | 3 | SM-DG-F_ | O | Own | Gem | 8 57% | __, Biju _| 18x7.00 
Oldsmobile F-32 | , | Chain Del-I R | Del-R ~- Borg | M | 3 | SM-BW-F | | si. Own % | 4.56 | Bendix Sag | S 54% | Tryon Al-Z | aoe 
Oldsmobile L-32 | Chain Del-R | Del-R_ Borg | M|3|SM-BW-F_ |S j|Own % | 477) Bendix Sag | S 54% , | Tryon | Al-Z | 17x60 
Packard Twin Six | Morse Aut-L Bsn “Long | O | 3 | SMF “M|Own % | 4.69 |*M Own | 8S 60% | Own Bijur | = 
Packard Stan. 8 { Morse NE |*Dyn Long ;| O |3| SM | M | Own % | 466 |M Own | S 60% | Own Bijur 19x! re 
Packard De L. 8 | Morse E |*Dyn Long | O |3/| SM |M|Own % | 466! M Own | S 60% | Own | Bijur — 
Packard Light 8 | Morse NE |*Dyn *Long | O | 3 | SMF |S | Own % | 466 |M Own S 56 I Own Alem — | 17x6.50 
Pierce-Arrow 54 | Chain Del-R |*Del-R-S Long | O | 3|SM-WG-F | S| Own % | 442 | Bendix Ross |S 61 Fat Myers | — 
Pierce-Arrow 52 | Chain Del-R |*Del-R-S Long | O | 3 | SM-WG-F (|S/|Own % | 442 Bendix Ross 5S 61 | Faf Myers 18x7 ; 
Pierce-Arrow 53 | Chain Del-R |*Del-R-S Long | O | 3 | SM-WG-F |S/!Own % | 4.58 | Bendix Ross | S 61 __! Fat | Myers: |: 18x7.0 
Plymouth “Var Del-R | Del-R- *Own, O | 3 | O-F |O | Own % | 433 | H Own | S 53% | —— | Al-Z_ | 18x5.25 
Pontiac 6 | Chain Del-R | Del-R. Own | M13) SM-BW-F | M| Own % 455 | Bendix  Sag)S 54 | Inlox Al-Z | 18x5.25 
Pontiac V-8 | Link Del-R | Del-R Own} M/|3|SM-BW-F |M| Own '4 | 4.22, Bendix Sag |S 54's | Inlox | Al-Z_ 17x6.00 
Reo Fly. Cloud “S”, Chain Del-R *Del-R-S Long) O|3)|)SM-F |S|Own % | 460/H- Ross | S 55 Tryon , Al-Z | 17x5.50 
Reo Royale Cust. Morse Del-R | Del-R-§ Long | O | 3 | SHG U | Own ! 4.07 | H Ross S 57% Own Far = 
Reo Royale | Morse Del-R | Del-R-§ Long ; O | 3 | SHG U | Own % 407 |H Ross | S 57%% | Own Al-Z 18x6. 
Reo 8-25 Link Del-R |*Del-R- Long | O | 3 | SHG U|}Own's | 490) H Ross | S 55% | Own _ Al-Z_ | 17x6.50 | 
Rockne 6-65 Morse Aut-L |*Aut-L-S Borg | WG)|3 | SM-BW-F | M| Spic % 4.55 | Bendix Ross|S 34 | Tryon | Al-Z | 18x9.25 
Rockne 6-75 Chain Aut-L |/*Aut-L-S Long | WG! 3 | SM-BW-F | M| Own % 4.73 | Bendix Ross S 54 Tryon _ Al-Z 18x5 50 | 
Studebaker 6-55 Chain Del-R |*Del-R-S Long | O | 3 | SM-BW-F |S | Own % | 427 | Bendix Ross 5S 54 Tryon | Alem | 18x5.50 | 
Studebaker Dict. S Cel Del-R |*Del-R-S Long | O | 3| SM-BW-F |S | Own % | 4.73 | Bendix Ross. S 54 Tryon Alem 18x5 50 
Studebaker Com. 71! Cel Del-R |*Del-R-S Long | O , 3| SM-BW-F |S | Own ‘2 4.73 Bendix Ross S 956 Faf Alem 18x6 00 | 
Studebaker Pres, 91 Var-G Del-R |*Del-R-S Borg | O | 3 | SM;BW-F |S |Own % | 431 | Bendix — Ross | S 60 Faf _| Alem 18x6.50 | 
Stutz LAA Link  Del-R | Del-R. Borg | D | 4) —— | Uj) Sal ‘2 5.10 | H Gem |S 60 Own Bijur | 19x6.50 
Stutz SV-16 | Link Del-R | Del-R’ Long | M/|3{|SM | M| Tim 1% 4.75 | H Gem | S 62% | Own Bijur *18x7.00 | 
Stutz DV-32 Link Del-R | Del-R' Long; M|3]|SM |Mj| Tim ‘'% 4.50, iH ___ Gem s 62%, | Own = Bijur- | 18x7.00 | 
Willys-Over. 6-90 Aj Link Aut-L /*Aut-L-S Own) O | 3 | SM-F [S| Own % | 460, Bendix Own S51 | Tryon | Alem | 18x525 
Willys-Over. 8-88 A; Link Aut-L |*Aut-L-S Borg | O | 3 | SM-F |} S | Own % 440 | Bendix Ross |S 56 Tryon Alem | 18x5.50 
Willys-Knight 66E | Link Aut-L |*Aut-L-S Rock | O | 3 | SM-F |S | Own % 4.18 | Bendix Ross’ S 56 rryon Alem 1x6 00 
KEY TO ABBREVIATIONS Cluteh—Borg, Borg & Beck; Br-L, Brown- *Hudson 132-in wheel inne, models | CHESTER W. HUNT 
Weight —fAustin shandaré 3 passenger te Clutch "faaoe, ten teal cap PS heclbase models have 20x7.00| Cleveland, July 22. — Funeral | 
coupe. Stutz DV 145-inch wheel base Mig. Co *Bendix Clutch Control. tires. | services for Chester W. Hunt, 68 
weighs 5,352. Tudor sedan. Transmission Make—D, Detroit Gear; WG, | years old, vice-president of the Ohio 
Engine make—Con. Continental: Lyc. Ly- Warner Gear Company; M, Muncie Gear Buick Company, distributor of 
coming *Air-cooled with spot tempera- Company; O, Own; W, Warner — Pe STERLING TIRE PLANT AT Buick cars . the Cleveland and 
wee oe Ce te. Lan. the Ltn Corp: F, RUTHERF ORD REMODELED northern Ohio district, were held 


sFioating power. 

Thermostat—Bish-Bab, Bishop & Babcock. 
Doie. Dole Valve Co., Chicago, Ill.; i'ul, 
Fulton Co.; Har, Harrison; Pines, Pines 
Winterfront 

Valve arrangement—L, L head: H, hori- 
zontai: O. overhead; K, sleeve valve; 
HO, Horizontal Opposed 

Piston Materizi—*Alum, aluminum with 
invar svruis. Alum, aluminum alloy CI 
cast iron Lo-Ex, Aluminum Corporation 
ot America 

@il Purifier -Han, Handy; AC, AC Spark 
Plug Company; Flo, Floato; Cuno, Cuno 
Engineering Corp.; Pur, Purolator. 
+Using AC with Floato attachment. 
**Using both AC and Purolator. 


Fuel Cleaner—AC, AC Spark Plug Co.; 
Stewart-Warner; Til, Tillotson; V-S, 
Sicklen. 

Carburetor—Sch, Wheeler Schebler; 
Zenith; Mar, Marvel; Car, Carter; 
Stromberg; DL, Detroit Lubricator; 
Tillotson; B&B, Ball & Ball. 

Air Cleaner—AC, AC Spark Plug Com- 
any; AM, Air Maze; Un, United; Til, 
illotson. 

Front End Drive—Link, Link Belt; Tex, 
Texolite; Cel, Celeron; Diam, Diamond 
Chain; Morse, Morse Chain Company; 
Var, various makes of chains; Var-G, 
various makes of gears. 


Ignition, Generator and Starter—Aut-L, 
Auto-Lite; A-L, Auto-Lite; Del-R, Delco- 
Remy; Dyn, Owen-Dyneto Corp.; N E, 
North East. 

*Nash.—Indicates twin ignition. 
*Bendix starter used. S—Startix equipped. 
§Startix optional equipment. 


Ste, 
“an 


Zen, 
Str, 
Til, 


Free Wheeling; 


Borg-Warner; 
SHG, Synchro 
Oo, Own. 


Universals—U, Detroit 
S. Spicer Mfg. 


SM, 
wc, 
nized 


Synchro Mesh; BW 
Warner Gear Co.; 
Herringbone Gear; 


Universal Products; 


Corp.; O, Own; M, Me- 


chanics Universal Joint Company. 


*Cord using Detroit Universal Products 
and Mechanical Universal Joint Co. 


Rear Axle—Col, 


Spic, Spicer Mfg. Corp.; 


1 
full floating. 


12, Semi-flotation; 


Columbia; Sal, Salisbury; 
Tim, Timken: 
% floating; F, 


%, 


tAdams used on custom models. 


Ratio—*Dual rat 


io optional; *Hudson 132- 


in. wheel base models have rear axle 


ratio of 5.10. 


Brakes — H, hydraulic; 


with Vacuum 


M, mechanical; 

Bendix, Bendix Brake Corp. ‘Equipped 
Booster. 

Steering Gear—Gem, Gemmer; Ross, Ross 


Gear and Tool 


Company; Sag, Saginaw; 


Say-B, Saylor-Beall Manufacturing Com- 


pany; W, War 


ner Corp.; Ross used on 


custom models. 


elliptic; 


Cant, 


El, full 
8-Tr, 


S, semi-elliptic; 
semi-cantilever; 


semi-transverse. 


Spring Shackles 


— Tryon, Willys-Morrow 


Company; Rub B, Rubber Shock Insu- 


Jator 
Company; 
Inlox, Inland 


ERS, rear. 


Company; 
ERS, Eaton Products, 


Fafnir Bearings 
Inc.;: 
front 


Faf, 


Mfg. Co. *Own, 


**Using both Rubber-B and Fafnir. 


Chassis Lubricator—Alem, Alemite; 


Alemite Zerk; 


Corp.; Far. 


Al-Z, 
Bijur Lubricating 
Myers - Chassis 


Bijur, 
Farval. 


Lubricating Co. 


Tires—Auburn 8 
with 17x6.00. 


custom models equipped 


Rutherford, N. J., July 22. — The 
Sterling tire plant in East Ruther- 
ford, closed for two years and 
rapidly going to ruin, is being re- 
built, remodeled and will soon begin 
the manufacture of tires. 

The Sterling Corporation owns 
land and buildings, but a lease has 
been given Harry Shaw of Akron, O., 
who is having the plant remodeled. 
It is believed that Mr. Shaw repre- 
sents a number of interests 
Akron. 


WHOLESALE PRICES 


trend of wholesale commodity prices 
continued in the week ended July 


16, with an advance of three-tenths | 


of one per cent., as compared with 
the previous week, according to the 
United States Bureau of Labor 
Statistics. 

It was the fourth consecutive week 
in which the general average showed 


gains. 


in | 








July 18 a this home in Bratenahl, 
suburb of Cleveland Mr. Hunt had 


He joined the Ohio Buick organiza- 


by G. G. G. Peckham, president of 
the company. Previous to that Mr. 
Hunt was associated for a number 
of years with the Peerless Motor 
Car Company of Cleveland and be- 
fore that with the American Can 
Company of Cincinnati. 


NEW DODGE DEALER 


Cleveland, July 22.—Appointment 
|of Jones-Loomis, Inc., to a Cleve- 
ijland dealership in Dodge cars at 





| 6820 Euclid Ave, is announced by H. 


Washington, July 22.—The upward | D. Mattison, 
| tison Motor Company, Dodge dis- 


president of the Ma- 


tributor in this area, with show- 
rooms and ofices 1938 East 21st St 


CUTLER-HAMMER 
Chicago, July 22.—Cutler-Hammer 
|reports for six months to June 30 
net loss of $444,747 after taxes, de- 
preciation, etc., comparing with net 
loss of $270,086 in the first half of 
1931. 


been in poor health for three years. | 


tion in 1913, when it was organized | 


1,535,775 shares of common stock 

This compares with $1,049,403. or 
49 cents a share on the common in 
first half of 1931. 


JOHNS-MANVILLE 

New York, July 22.—Johns-Man- 
vile Corporation and _ subsidiaries 
report for the first half of 1932 net 
deficit after depreciation, depletion, 
income tax, etc., of $1,514,878, equal 
to a loss of $2.37 per common share. 
This compares with net profit of 
$945,768, or 91 cents a share, on the 


;}common stock in the same period a 
| Vear ago. 


In the second quarter of 1932 the 
company reported a net loss of $602,- 
270, or 98 cents a share, against a 
loss of $912,607, or $1.39 per share 
in the first quarter and net profit of 
$715,658, or 78 cents a share in the 
second quarter of 1931. 





GULF STATES STEEL 

New York, July 22.—Gulf States 
Steel shows for the quarter ended 
June 30 net loss of $215,456 after 
taxes, interest, depreciation, etc., 
comparing with net loss of $144,196 
in the preceding quarter and net 
loss of $303,643 in the June quarter 
of the previous year. For the first 
Six months net loss was %359,652 
after taxes and charges against net 
loss of $520,684 in the first half of 
1931. 


U. 8S. HOFFMAN 

New York, July 22.—U. S. Hoff- 
man Machinery subsidiaries report 
for the quarter endea June 30 net 
loss of $235,852 after depreciation, 
amortization and other reserves, 
comparing with net loss of $224,388 
in the preceding quarter and net 
loss of $17,505 in the June quarte1 
of the previous year. For six months 
ended June 30 net loss was $460,240 
after above charges against net loss 
of $93,937 in the first half of 1931. 
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_| Production -- Engineering --Factory 


Driver Training 


This is the sixth installment of 
@ paper presented by E. C. Woods, 
‘superintendent of transport, San 
Francisco Division, Pacific Gas and 
Electric Company, at the recent sec- 
tion meeting of the S. A. E. in San 
Francisco. 

These questions will determine for 
comparative purposes the man power 
requirements and the cost of main- 
tenance labor and mechanical labor 
per vehicle per day and per mile of 
operation. . 

What percentage of your annual 
maintenance cost is represented by 
non-productive labor, such as cleri- 
cal help, supervision, stock clerks 
and the like? 

What percentage of your annual 
maintenance cost is represented by 

s work done in outside shops? 

What is the total annual mainte- 
mance mileage of your fleet? 

How many hours per month are 
charged to washing and cleaning? 

What is the average number of 
men employed on repair work? 

What is the average number of 
men employed for garage service, 
which includes supplying gasoline, 
oil and water, routine inspection, 
tire inflation, adjustment, ,lubrica- 
tion and washing? 

SELF MAINTENANCE VERSUS 
OUTSIDE MAINTENANCE 
Service station maintenance with 
regard to passenger vehicles as well 


as commercial vehicles is usually 
found to be satisfactory. Service 
stations are also well equipped with 
modern machinery and appliances, 
necessary to turn out a first class 
job. They are generally supervised 
by high class technical men who 
are in charge of competent me- 
chanics specially trained in the re- 
pair and maintenance of their re- 
spective various types of motor ve- 
hicle equipment. 

To operate and maintain a service 
station such as described entails an 
enormous outlay of property, build- 
ing, machinery, tools and equip- 
ment. It is also necessary to carry 
a sufficient stock of spare units, 


repair parts, accessories, materials 
and supplies. The cost of such an 
establishment, together with in- 


terest on the investment, taxes, in- 
surance, repairs to building, light, 
heat, power, water and the like, 
represents an expense which must 
be accounted for. 

Does it not seem reasonable to 
presume that the charges for serv- 
ice station work must be sufficient 

‘ to cover the entire cost of main- 
taining the entire establishment, 
and is not the customer paying in- 
directly for this cost? On the other 
hand, we may ask: Is not the 
large-scale operator who maintains 
a central repair-station similarly 
equipped and operated bearing the 
same burden of expense? In view- 
ing this question from a number of 
angles, it might be well to consider 
some of the outstanding advantages 
and disadvantages of self-main- 
tenance. 

First, in a self-maintenance shop 
the work is constantly under the di- 
rect supervision of the person re- 
sponsible for the maintenance of 
the fleet. Second, it is not neces- 
sary to carry more than a limited 
supply of spare units, repair parts, 
accessories, materials and supplies, 
because they can be procured direct 
from the service station as occasion 
may require. Third, self-mainte- 
nance repairs might not necessarily 
be quite so thorough and the veh- 
icle still be perfectly safe to operate, 
while service station repairs are 
generally more extensive. For in- 
stance, an operator making his own 
repairs might make use of slightly 
worn parts which would render his 
vehicle entirely safe and in fit con- 
dition to operate for considerably 
more mileage. The service station 
in most instances, as a matter of 
policy, would replace a slightly worn 
part with a new part even though 
the worn part might still be good 
for many more miles of use. 

Some of the disadvantages of 
self-maintenance may be cited. The 
shop may be working to the limit on 
jobs already in when, by reason of 
accident or mechanical failure, a 
surplus of work may suddenly come 
in unexpectedly. 





AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 23, 1982 


for Efficiency 


might require that one or more 
jobs wait a day or even longer 
before work could be started on 
them, which means that the vehicles 
would be out of service just that 
much longer. If they were sent to 
the service station, arrangements 
might be made to have such work 
given precedence over other work 
considered less important, thereby 
lessening the time out of service. 
DEALER CO-OPERATION 

Repair bills have no significance 
so far as the motor car or truck 
dealer is concerned; but we note 
recently that a few branch mana- 
gers*of motor truck companies are 
giving this important angle of their 
business considerable thought, 
brought about by fleet operators who 
request some replacement on high 
mortality replacements parts; also, 
that fleet operators, informed by 
their cost systems, are playing an 
important part in determining the 
replacement period. If these fig- 
ures show up the high cost of a 
particular vehicle, the answer is ob- 
vious for the dealers. A fellow-up 
system maintained by .the sales 
managers and also the service man- 
agers, is coming into the picture, as 
evidenced by their visits to the fleet 
operator. Without question, this 
will in time be an important part 
in reducing costs. 


CHANGES IN DESIGN TO BRING 
ABOUT CHEAPER MAINTENANCE 


It is granted that chassis may be 
inexpensive to repair so far as com- 
ponent parts are concerned, but the 
time consumed in getting them out 
of the chassis, in various makes of 
equipment, is excessive in man 
hours, This subject is receiving at- 
tention and the fleet operators are 
recommending that the _ service 
managers advise the factories of 
these conditions. Fleet operators 
feel that the dismantling of com- 
ponent parts should not require 
skilled mechanics; therefore, fleet 
operators expressed themselves to 
the effect that this consideration is 
Sadly neglected in the drafting de- 
partments of the factories, if, indeed, 
the average draftsman at the fac- 
tory has any ideas as to such de- 
tails of this problem. Some thought 
Should be given to chassis layout. 

Operators are sticking to conven- 
tional construction, rather than ex- 
perimenting with new -ideas until 
they have proved that there are 
possibilities of lowering costs and, 
in a sense, have established the fact. 
They report that delay and expense 
on the part of the fleet operator has 
been the result of this attitude. Is 
the operator right? Should he be 
charged with this experiment and 
should his fleet be a proving ground? 
The simplest construction is what 
the operators want, This in turn 
will give them the least trouble, re- 
quire fewer adjustments and reduce 
their labor costs. 


IMPROVEMENTS IN’ CHASSIS 
AND ENGINE DESIGN AND 
CONSTRUCTION 
As perfect as chassis and engine 
design may be at present, opera- 
tors in the four Western states are 
looking for further refinement and 
improvements. They feel that the 
improvements they have suggested 
will naturally make for more econ- 
omy in operation, reduce repairs, 
give longer life and reduce operat- 
ing costs. These in turn increase 

the use of the truck. 

Constant study should be done to 
obtain a better balance in the life 
of the various parts that go to make 
up a vehicle. This will no doubt be 
obtained through increasing the fac- 
tor of safety of the parts having 
shorter life. There is yet much 
room for improvement in the acces- 
sibility of wearing parts so that re- 
placements can be made in a 
shorter length of time. 

(To Be Continued) 


TO TEST GAS TAX LAW 


Little Rock, Ark., July 22.—Suit 
to test validity of paying the one- 
cent gasoline tax to pay bond ma- 
turities and interest of districts 
created to maintain highways was 
filed in Chancery Court here, July 
13, by Harold Nelson as bondholder, 
and directed against State Treas- 


This condition urer Roy V; Leonard. 


FORESEE REDUCTION 
IN OIL PRODUCTION 


Chicago, July 22.—There is a 
strong likelihood that as a result of 
the meeting of the directors of the 
American Petroleum Institute at 
Colorado Springs, this Friday, the 
crude petroleum output of the 
United States will be further re- 
duced in the near future, even 
though the plan submitted by Thur- 
man Hill, member of the Kansas 
Public Service Commission, is not 
approved. Such is the opinion of 
a number of people in the trade. 

The industry apparently realizes 
that the problem of most import- 
ance now facing it is that of get- 
ting production down below con- 
sumption, in order to forestall a 
price reduction, rather than that of 
reducing output in order to force 
an advance in price in line with 
the Hill plan, they point out. 

Present domestic production is 
about equal to consumption, as near 
as can be estimated, so that after 
giving consideration to imports, ad- 
ditions are being made to storage. 
If the industry would voluntarily 
reduce its output by some such pro- 
cedure as was followed last Decem- 
ber, when the major producers cut 
their production some 12 to 15 per 
cent., its statistical position would 
undoubtedly materially irhprove and 
when consumption began to turn 
upward prices would move up of 
their own accord, oil trade officials 
explain further. 

A price advance on the basis of 
Mr. Hill’s program would stand 
little chance of holding for any 
length of time, in the opinion of 
the trade. Its failure to hold at this 
point might wreck the accomplish- 
ments of the past year and place 
the industry back in the position it 
found itself in last summer, when 
prices broke to record lows. - 

It is pointed out that the industry 
has already made considerable prog- 
ress in the right direction against 
great odds, and the directors of the 
institute apparently are going to 
Colorado Springs with the intention 
of preventing destruction of these 
earlier accomplishments. 


BRITISH TEST TRUCK 
USING COAL GAS FUEL 


Washington, July 22.—One of the 
latest Birtish inventions intended to 
increase the consumption of coal is 
embodied in an extremly strong 
cylinder intended to be used as a 
storage tank for coal gas at a pres- 
sure up to 3,000 pounds per square 
inch, according to a report from 
Consul W. F. Doty, Newcastle-on- 
Tyne, England. This tank may be 
fixed to motor trucks and thus 
make possible the substitution of 
coal gas for gasoline in such ve- 
hicles, according to the Department 
of Commerce. 

The idea of using coal as a sub- 
stitute fuel for high speed engines 
originated about the time of the 
World War, but the difficulty in 
carrying a sufficient supply of this 
gas hampered the exploitation of 
coal gas in this way. The new tank, 
capable of withstanding high pres- 
sure, has solved, to a measure at 
least, this difficulty. 

Trucks are being run on coal gas 
with these cylinders, the report 
stated. The equipment is simple, 
consisting of a number of fittings 
in the chassis of the truck to carry 
the steel cylinders, about six feet in 
length. These are connected with 
the engine cylinders. 

A recent experiment in the use 
of an admixture of coal with oil for 
fuel was aimed at greater coal con- 
sumption. The experiment was said 
to be a success. 


TAKES PIERCE-ARROW LINE 

Rochester, N. Y., July 22. — The 
Gallagher Motor Company, headed 
by Charles P. Gallagher, has been 
appointed distributor for Rochester 
and Monroe County for the Pierce- 
Arrow Motor Company. Headquar- 
ters are at 81 Monroe Avenue. 
Pierce-Arrow service will be in 
charge of R, K. Chase. 



































Technical Service Group 
Getting Jobs for Engineers 





The Pheliadelphia Technical Ser- 
vice Committee, division of publicity 
of the Engineers’ Club in that city, 
by means of its job consultation is 
endeavoring to get for employers the 
right man for the right job. 

An analysis of the applications al- 
ready submitted indicates that the 
900 registrants represent a cross 
section of the various technical pro- 
fessions, wage and age groups. From 
among this wide range of activities 
represented the committee feel sure 
they can meetthe prospective em- 
ployers’ requirements. This group 
offers experience in 300 industries, 

The work of the committee is done 
by volunteer workers from among 
the unemployed engineers, who give 
of their time and effort without 
recompense. 








ployer and employee is offered ‘vith- 
out charge to either party. 

This committee has the co-opera- 
tion of the Engineers’ Club of Phila- 
delphia, the local sections of twelve 
national engineering societies, and 
are associated with the State Em- 
ployment Commission. 

Go over your personnel require- 
ments and call the Engineers’ Club 
of Philadelphia, located at 1317 
Spruce St., to fill that vacancy. May 
we take the liberty of suggesting 
that the technical training afforded 
the registrants fits them for many 
positions not directly of an engineer- 
ing nature but closely allied, and 
that they would make capable as- 
sistants. 

Your requirements will receive our 
prompt and careful attention and 


Thus, this aid to em-'in entire confidence. 





INDUSTRIES TO SPEND | A Book by Kettering- 


$4,000,000 AT CHICAGO 


Chicago, July 22.—Industries have 
already contracted to spend nearly 
$4,000,000 fér the purchase of ex- 
hibit space or the construction of 
special buildings for Chicago’s 1933 
World’s Fair—A Century of Progress 
Exposition—it was disclosed by 
President Rufus C. Dawes in a re- 
cent statement to the board of trus- 
tees. 

“We have sold in buildings erected 
and to be erected exhibit space in 
the amount of $1,911,802, and have 
received on account the sum of $1,- 
561,802 in cash,” said Mr. Dawes. 
“We have contracted with such com- 
panies as General Motors Corpora- 
tion, Sears, Roebuck & Co., Ameri- 
can Radiator Company, Chrysler 
Corporation, Firestone Tire and 
Rubber Company, Thomas A. Edi- 
son, Inc., and others for the erection 
of special buildings, the aggregate 
cost of which would be almost as 
much as the aggregate of exhibit 
space sold.” 


KENTUCKY OIL PRODUCERS 
BOND LAW VOIDED 


Louisville, Ky., July 22.—The tea- 
kettle type of oif refiners scattered 
in numbers in crude oil producing 
parts of Kentucky will be able to 
resume operations under decision of 
Judge W. H. Fulton, Metcalfe 
Circuit Court, who held that the act 
of the 1932 legislature requiring 
such producers to put up a $5,000 
bond with the State Tax Com- 
mission and obtain license to do 
business, was illegal, and represented 
class legislation. 

The case will undoubtedly be 
appealed by the Tax Commission to 
the Appelate court. It was brought 
by D. E. Wilburn, of Summershade, 
Ky., holding that various operators 
of small gasoline stills had been 
forced to quit operating, because 
surety companies refused to write 
such bonds, and the operators could 
not put up the necessary cash or 
realty bonds. The ruling does not 
in any way affect the 5-cent per 
gallon gas tax that must be paid 
the state on every gallon of gasoline 
sold at retail, nor will it affect the 
Federal tax of 1 cent per gallon. 
It merely rules that they do not 
have to provide the bond, and may 
operate their plants, and many 
planned to resume at once. 


DEPARTMENT OF COMMERCE 
PUBLICATION 


The Department of Commerce has 
just issued in pamphlet form, with 
board covers, “Products of Manu- 
facturing Industries, 1929.” 

This is a presentation of the cen- 
sus of manufactures statistics and 
is designed for the use of sales pro- 
motion and marketing divisions of 
commercial establishments. 

Copies of the pamphlet may 
secured for 15 cents by writing the 
Superintendent of Documents, Gov- 
ernment Printing Office, Washing- 
ton, D. C. 








The New Necessity 


The public’s insistent demand for 
new products and new ideas is the 
surest indication that the near fu- 
tare will bring important develop- 
ments, say Charles F. Kettering, 


vice-president in charge of research, 
General Motors Corporation, and 
Allen Orth, assistant head of the 
technical data section, General Mo- 
tors Research Laboratories, in a 
book entitled, “The New Necessity,” 
announced today by the Williams & 
Wilkins Company, Baltimore. 

The development of the automo- 
bile and its effect upon the world is 
offered as indication that new 
things are the only logical solution 
to the present difficult situation. 

Kettering and Orth suggest that 
some of the developments of the 
future may be artificial cooling for 
homes, rubber pavements, great 
transcontinental express highways, 
synthetic fuels for motor cars and 
increasingly simple automobiles, 

“In 1900 the automobile was a 
new product offered to the world, 
which was surfeited with the exist- 
ing methods of individual] transpor- 
tation; the horse and the bicycle,” 
said the authors. “It is an example 
we cannot afford to overlook, and 
the world needs new things today 
just as it did at the turn of the 
century. 

“We do not know what the world 
is going to look like a generation 
hence or even a dozen or fifteen 
years from now, but just a glance 
about us will include a number of 
things which obviously need chang- 
ing.” 

Discussing motor transportation, 
the authors say: 

“Some day in the not too far dis- 
tant future a great express highway 
will traverse the continent, and, 
compared to the capacity of the 
highway of today, it will carry an 
almost fabulous stream of traffic, 
traveling well over a mile a min- 
ute. 

“The vehicles themselves will 
probably look no more’ like our cars 
of today than our latest models re- 
semble those of 1900. The internal 
combustion engine is becoming more 
versatile every day. Cars will be 
ridiculously simple things to drive 
and offer the utmost comfort under 
#il conditions of weather.” 

The volume reviews the history of 
the automobile and its effect upon 
America, including a story of the 
research activities that have ac- 
companied its development. 








TERRAPLANE TREAD 


Detroit, July 22—Tread width on 
the new Essex Terraplane announced 
by the Hudson Motor Car Company 
is given as 51% inches In the front 
and 54 inches in the rear. The 
wheelbase of the car ts 106 inches 
as previously announced. 
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